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Access to finance is critical for economic development. It allows businesses to grow and ultimately make important 

contributions to job creation and reduction of poverty and inequalities. However, in the developing world, 200 

million businesses lack access to credit. They face many hurdles that are often difficult to overcome: to access credit, 

they should present a credit history or some form of collateral that they often do not have. 

The challenge is particularly acute in much of Sub-Saharan Africa, where some 60 percent of the population is 

employed in the small and medium-sized enterprise (SME) sector. This percentage is significantly higher when 

informal SMEs are included, many of which would not qualify for traditional bank financing. At SECO, we work to 

promote sustainable, inclusive growth and strengthen our partner countries’ resilience and response to economic 

and financial crises. We believe in the power of increasing access to finance to enable more business owners to 

create sustainable and successful businesses that are able to weather external shocks and create jobs. 

The question arises then, how best may we support small business owners in attaining the access to finance 

necessary to grow their businesses? One way is through improving their ability to access financial leasing.  

The beauty of financial leasing as a solution for many small business owners is that it eliminates the need for them 

to produce collateral, as the asset being leased serves as the collateral itself. Financial leasing therefore presents 

itself as a tremendous opportunity for many SMEs across the continent. With a conservative market potential of  

$ 80 billion, less than half of which has been tapped, opportunities are abound on a continent with tremendous 

needs for equipment in the agriculture, manufacturing and renewable energy sectors, to name a few. 

SECO has supported leasing around the globe and over the past decade. After country-specific support in 

Tanzania and Ghana, SECO decided to support the IFC Africa Leasing Facility in its efforts to lay the groundwork 

necessary to create a sustainable leasing industry. Such efforts have included working with government 

entities to draft and rework legislation and regulations to make leasing more favorable to potential players.  

Training government, financial and non-financial institutions, small business owners and other relevant stakeholders 

in leasing has also been a large part of the equation. At the same time, the Facility has worked to empower a 

regional leasing association and attract finance for sustainability of such initiatives moving forward.

As a result of these efforts, together we have helped put in place necessary laws and regulations, trained about 

24,000 relevant stakeholders, and mobilized $ 257 million in investments into the regional leasing sector working in 

25 countries on the continent, including those recovering from conflict. 

Creating a sustainable regional leasing market is not something that happens overnight. It is a journey requiring 

time and substantial resources. But the wait and reward will be worthwhile when millions of small business 

owners across the continent are able to improve their livelihoods due to the increased revenue and employment 

opportunities that have arisen from leasing. Across the continent, leasing has arrived, and the time to harness its 

power is now.

Liliana de Sá Kirchknopf
Head of Private Sector Division

SECO

Matthias Feldmann
Deputy Head of Mission

Head of Cooperation SECO

Embassy of Switzerland  
to Ghana
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An innovative financing solution for those who lack collateral

Formal small and medium-sized businesses (SMEs) contribute up to 60 percent of total employment and up to  

40 percent of national income, or GDP in emerging economies. These numbers are significantly higher when 

informal SMEs are included.1 One of the greatest impediments for small business owners is the lack of access to 

finance necessary to procure the relevant equipment required to help expand their businesses. Many have few,  

if any, assets and therefore lack the collateral required by most financial institutions to secure a loan or other types 

of asset financing. Leasing provides an innovative solution to this challenge.

World Bank Group support to leasing market development around the world

For over 40 years, IFC has supported leasing market development and institution building through a unique 

combination of investment and advisory products, and in partnership with technical and development partners. 

Over the past decade, while primarily funded with SECO support, the following donors have also supported IFC’s 

leasing activities in the region: AfDB, Austria, Canada, Denmark, Ireland, Italy, Japan, Luxembourg, Netherlands, 

Norway, Rwanda, Spain, Sweden, United Kingdom, and United States.

IFC’s most pivotal role in leasing investments has been that of project catalyst. It brings together domestic sponsors, 

foreign technical and financial partners and, where needed, government authorities to ensure that the project is 

commercially viable; organized on sound management, operating and financial principles; and will be operated 

in a reasonable regulatory environment. The formulation and establishment of operating policies provide leasing 

companies with a specialized focus on industrial equipment geared mainly toward the needs of small and medium-

sized borrowers.

Globally, IFC has financed 239 leasing projects for 135 clients in 60 countries for a total of $ 1.62 billion. It has also 

helped establish or improve leasing regulations in 96 developing countries through 60 leasing advisory services 

projects across the globe with more than $ 35 million of its own and donor funding. Through this experience,  

IFC has developed a unique expertise in policy level, institution building and leasing investment work that leverages 

its strong foundation of lessons learned. As a result, governments, local private sector sponsors, foreign technical 

partners and investors see IFC’s involvement in leasing transactions as a valuable and often critical element to future 

leasing market development.

In recent years, regional leasing work has benefited from a new World Bank Group global practice, which has enabled 

the team to leverage the full knowledge of the Group. This includes relevant World Bank secured transactions and 

other policy experience.

Africa Leasing Facility: Increasing regional leasing sector activity since 2008

On the continent, the World Bank Group’s Africa Leasing Facility has been the driving force for the introduction of 

leasing since 2008. The Facility aims to create a sustainable leasing sector by helping alleviate the main challenges 

to growth: unfavorable legislative and regulatory environment toward leasing; lack of awareness about leasing; 

shortage of skills necessary to drive such market development; and insufficient financing for leasing activities. 
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What is leasing?

In its simplest form, leasing is a medium-term contract between two parties whereby one party (the lessor) provides 

an asset for usage to another party (the lessee) for a specified period of time in return for specified payments.  

It also provides a purchase option contractually agreed upon, which gives the borrower the opportunity to acquire 

the rented property at a discounted price initially (residual value) taking into consideration payments already 

made as rent. As the asset itself serves as the collateral to the financial (i.e. bank) or non-financial institution  

(i.e. any non-bank financial institution), the lessor is able to expand its lending portfolio to more small business 

owners with viable business plans, than it would otherwise be able.

Leasing therefore also provides a means for delivering increased domestic investment within economies.  

By developing additional financial tools such as leasing, countries are able to deepen the activities of their financial 

sector by introducing new products and/or industry players, thus promoting domestic production, economic 

growth, and job creation.

Global leasing industry

According to the White Clarke Global Leasing Report 2017: “For the fifth consecutive year since the global 

economic crisis, the global leasing industry maintained an optimistic outlook and has experienced growth 

in new business volumes. The top 50 countries reported growth in new business volume of 6.5 percent,  

from $ 994.31 billion in 2014 to more than $ 1 trillion in 2015. Three regions, North America, Europe and Asia,  

account for more than 90 percent of total world volume.”2

The report further states that in 2015, China reported an increase of 26 percent in new business volume and has 

“positioned itself as the second largest leasing market in the world for asset finance through leasing and hire 

purchase, despite experiencing the lowest growth in GDP for the past 25 years.” Such a success story emphasizes 

the important role leasing plays in helping to develop national financial markets, which will be discussed further 

later in this handbook. 

Meanwhile, the Global Leasing Report 2017 concludes that Africa comprises 0.7 percent of the global leasing 

industry, with four African countries falling within the ‘top 50’ leasing threshold worldwide – South Africa, 

Egypt, Morocco, and Nigeria. Given the lack of quantitative information available on leasing in the region,  

the report authors were unable to capture results from many countries in the region.

9
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2 ED White, President & CEO, White Clarke Group. 2017 Global Leasing Report extracted from the Global Leasing Yearbook.
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Percentage of Global New Business Leasing Volume (2015) 

Source: 2017 White Clarke Group Global Leasing Report

Estimating the leasing market size for movables in Africa

Given the important role that equipment leasing plays in the development of local small and medium-sized 

businesses, and thereby its potential to further develop national financial markets, this handbook sets out to 

estimate the leasing market size and potential for movables in Africa as the first step to opening up the doors for 

improved dialogue, interest and enhanced information reporting and collection for the region in the future. It also 

aims to capture more inclusive amounts beyond the top regional leasing players, while serving as a reference point 

for relevant stakeholders looking to do business in the region. 

It is the hope that, by starting with an estimate of the regional market size and potential based upon available 

information, the handbook will provide an inroad into focused and enhanced regional discussion on increasing and 

tracking leasing transactions. As more and more countries in the region begin providing established quantitative 

information on new business leasing volumes, it will further enhance the region’s visibility globally and position itself 

as a serious leasing player.

Australia/New Zealand 3,1

South America 1.4

Africa 0,7

Asia 22,2

Europe 32,1

North America 40,6
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A $ 40 billion market with a twofold potential in Africa

While the leasing market in much of Sub-Saharan Africa has yet to be fully developed, the findings included in this 

handbook estimate the continent’s leasing market volume for movables stands at almost $ 41 billion when taking 

into account all regional leasing activity. 

In addition to those falling in the Top 50 in the White Clarke Global Leasing Report with respect to new 

business volumes – South Africa, Egypt, Nigeria and Morocco – this handbook also shines light on Tunisia, 

which ranks among the top five regional leasing players with outstanding market sizes for movables over 

$ 1 billion in 2016. Expanding the list to the top ten players in the region by market size for movables reveals 

the following countries as appear in the chart below: South Africa ($ 26.79 billion), Nigeria ($ 4.14 billion),  

Morocco ($ 2.81 billion), Egypt ($ 1.40 billion), Tunisia ($ 1.23 billion), Algeria ($ 0.50 billion), Sudan ($ 0.48 billion),  

Angola ($ 0.45 billion), Mauritius ($ 0.30 billion), and Kenya ($ 0.28 billion).

Although the regional average volume is roughly $ 755 million, inclusive of South Africa, it decreases to  

$ 260 million when South Africa is taken out of the equation, and falls as low as $ 80 million when the top five 

countries by market size – South Africa, Nigeria, Morocco, Egypt, and Tunisia – are taken out of the picture. 

Top 10 Countries in Africa by Leasing Market Size for Movables (2016)
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Meanwhile, conservative estimates place regional potential at about $ 83 billion.3 The top five countries with the greatest 

leasing potential contribute to more than three quarters that amount: South Africa ($ 35.60 billion), Nigeria ($ 12.67 

billion), Egypt ($ 8.76 billion), Morocco ($ 4.41 billion), Algeria ($ 4.27 billion), Tunisia ($ 1.98 billion), Angola ($ 1.63 billion),  

Côte d’Ivoire ($ 1.06 billion), Ethiopia ($ 1.05 billion) and Sudan ($ 1.03 billion).

The average regional leasing market potential is about $ 1.5 billion. It decreases to $ 880 million when South Africa is 

not included, and down to about $ 320 million when the top five countries for potential - South Africa, Nigeria, Egypt, 

Morocco, Algeria – are taken out of the equation. 

Top 10 Countries in Africa by Leasing Potential (2016)

Future of Africa’s leasing market development

As a favorable legislative and regulatory environment for leasing has been established in many of the region’s countries 

whetting the appetite for local leasing development, investors are taking notice. Given the region’s leasing potential,  

those joining the leasing movement today are likely to see considerable rewards.

3 Estimates based upon an average of three globally recognized ways of calculating leasing potential – as a percentage of: GDP, capital goods imports,  

 and gross fixed capital formation. See Annex 1 for a description of full methodology. Rates have been adjusted based upon national leasing maturity  

 and are specified when differ from the example in Annex 1. 
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ALF II (2014): Burundi, Côte d’Ivoire, Dijibouti, Ethiopia, Guinea, Guinea Bissau, Liberia, Mali, 
Niger, Rwanda, Seychelles, Sierra Leone, Somaliland, Sudan, Uganda, WAEMU.

ALF I (2008): Burkina Faso, Cameroon, Cape Verde, DRC, Ghana, Guinea, Liberia, 
Madagascar, Mali, Mauritiana, Rwanda, Senegal, Sierra Leone, Tanzania.

Pre-ALF countries (standalone programs pre-2008):  
Ghana, Madagascar, Rwanda, Tanzania.

2

IFC launched the Africa Leasing Facility (ALF I) in 2008 to build upon successes of previous individual IFC leasing 

interventions in Ghana, Madagascar, Rwanda and Tanzania, which facilitated increased access to finance for micro, 

small and medium-sized enterprises (MSMEs) in select countries by developing a sustainable leasing infrastructure. 

Following the success of the fourteen country engagement, the Africa Leasing Facility II (ALF II) was launched in 

2013 to further the region’s leasing development.
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Strong track record in leasing investments and advisory services

Unique expertise on policy level, institution building and leasing investment work

Since its inception, IFC’s Africa Leasing Facility has aimed to facilitate access to finance for small and medium 

enterprises through the development of a sustainable leasing industry. It has done this by working at the regulatory, 

financial institution, market and firm levels. Specifically, ALF works to: 

help promote leasing friendly legislative and regulatory reforms (regulatory level);

provide leasing business advisory support to financial and non-financial institutions, and in doing so, contribute 

to the increase of leasing transactions (financial institutions level);

build capacity in market stakeholders to continue the development of leasing upon program completion 

(market level); 

strengthen the awareness and capacity of select SMEs to access leasing financing as a way to meet their 

equipment needs and make them more economically viable and active (firm level); 

create a sustainable leasing sector by working with business associations and stakeholders to establish strong 

leasing networks driven by regional and national leasing associations; and

mobilize investment capital in leasing.

Results

50
Leasing laws and regulations 

adopted with IFC assistance

24,000
Representatives of MSMEs, 

government, Fls and  

non-Fls trained

$ 257m
Investment capital  

mobilized

The objective of ALF II is to facilitate increased access to finance for micro, small and medium enterprises (MSMEs) 

in fragile states, by developing a sustainable leasing infrastructure to promote this sector.



Promoting leasing friendly legislative and regulatory reforms

Often one of the first mandates of ALF is to work with the relevant local legal, tax and regulatory agencies (such as 

the ministries of finance, central banks, judiciary) to help alleviated regulatory constraints to future development, 

competiveness, and sustainability of the leasing sector. IFC advises government partners on ways laws and/or 

regulations may be revised to provide remedies and enforcement of contract compliance by all the parties to 

a lease transaction (lessor, lessee, supplier). For example, revised legislation may enhance the attractiveness to 

sector investment by reducing potential risks through the establishment of a collateral registry or strengthening 

repossession rights. Another example, is the introduction of a tax reform which exempts all equipment financing 

related to a particular sector to build confidence in the market. 

Providing leasing business advisory services to support financial and non-financial institutions 

ALF works with financial (such as commercial banks) and non-financial institutions (such as leasing or microfinance 

companies) to help employees understand leasing, from how it is structured to how to perform a leasing transaction. 

For those institutions looking to increase their capital base, ALF also provides guidance to help them become eligible 

for lines of credit. Meanwhile, ALF’s leasing handbooks provide a reference for stakeholders operating within and/or 

those interested in leasing. At the MSME level, ALF also provides consumer education directly to potential clients in 

conjunction with local financial and non-financial institutions.

Building capacity in market stakeholders (lessees, lessors, regulators and local and regional  
leasing associations)

IFC supports increasing awareness of leasing as an alternative form of financing. It does this by supporting local 

and regional leasing forums and leasing associations, in addition to creating educational materials for distribution. 

ALF intervention also entails capacity building of current and/or future regulators and lessors to enhance their 

knowledge of the leasing product to enable them to either improve legislation and regulations which support 

leasing and/or help create the proper framework within their finance or non-finance institution to offer leasing.  

It further animates trainings directly to small business owners which introduce them to the power of leasing.

Strengthening awareness and capacity of select SMEs to access lease financing 

ALF also works with small business owners who have shown a capacity and desire to expand their leasing services 

and further educate others about leasing. Dr Victoria Kisyombe, founder of Sero Lease and Finance Ltd (SELFINA) 

in Tanzania, is one such business owner with whom IFC has built a relationship. In 2002, Dr Kisyombe opened 

her business in Dar es Salaam and began loaning and leasing productive assets. ALF provided in-depth advisory 

services to SELFINA on how to improve its leasing operations. As a result, SELFINA was able to obtain a $ 1 million 

credit line from IFC through Exim Tanzania Ltd. ALF further helped train SELFINA’s beneficiaries with respect to 

leasing basics, such as the general concept, consequence of default, etc. According to SELFINA’s website, “In the past 

11 years SELFINA has economically empowered more than 25,000 women with a total credit worth $ 16 million.  

Over 200,000 lives have been impacted through the benefits accrued. Women are now owners of their own 

businesses and more than 150,000 jobs have been created.” This is the power of leasing. 

EQUIPMENT LEASING IN AFRICA: IFC’S AFRICA LEASING FACILITY: TEN YEARS OF LEASING DEVELOMENT ACROSS THE REGION
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Mobilizing investment capital in leasing

For many financial institutions, leasing is capital intensive. As such, launching leasing operations is often prohibitive 

to many regional financial institutions that do not meet national minimal capital requirements for leasing.  

IFC works with local and international investors and donors to help attract investment into the leasing sector. 

In Ghana, for example, IFC helped mobilize an additional $ 5 million for the leasing sector. Following the team’s 

support, AMAL Bank (now Bank of Africa) and Leasafric Ghana Limited (Leasafric) received lines of credit for  

$ 2 million and $ 1.5 million respectively from Netherlands-based Oiko Credit – a global cooperative and social 

investor, which provides funding to the microfinance sector, fair trade organizations, cooperatives and small to 

medium enterprises. Following a solid relationship built between Oiko Credit and Leasafric, Leasafric then went on 

to apply for and receive an additional $ 1.5 million in financing.

ALF results to date

Since 2008, IFC’s Africa Leasing Facility has: 

helped the enactment of 50 leasing laws or regulations in the following countries: Burundi, Burkina Faso, Chad, 

Cameroon, Comoros, Côte d’Ivoire, Djibouti, DRC, Ethiopia, Ghana, Guinea, Liberia, Madagascar, Mali, Niger, 

Rwanda, Senegal, Sierra Leone and Tanzania; 

trained 24,000 representatives of MSMEs, government, financial institutions and non-financial institutions; and

mobilized US $257 million in investments into the SSA leasing sector. 

17
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Leasing in its simplest form is a means of delivering finance, with leasing broadly defined as “a contract between 

two parties where one party (the lessor) provides an asset4 for usage to another party (the lessee) for a specified 

period of time, in return for specified payments.5” Leasing, in effect, separates the legal ownership of an asset from 

the economic use of that asset.

Leasing is a medium-term financial instrument for the procurement of machinery, equipment, vehicles, 

and/or properties. Leasing provides financing of assets – equipment, vehicles – rather than direct capital.  

Leasing institutions (lessors) – banks, leasing companies, insurance companies, equipment producers or suppliers, 

and non-bank financial institutions–purchase the equipment, usually as selected by the lessee, providing the 

equipment for a set period of time to businesses. For the duration of the lease, the lessee makes periodic payments 

to the lessor according to an agreed upon payment schedule. At the end of the lease period, the equipment is either 

transferred to the ownership of the lessee/business, a secondary lease, returned to the lessor, or sold to a third party.  

Under financial leasing, the lessee typically acquires or retains the asset.

Leasing is based on the proposition that profits are earned through the use of assets, rather than from their 

ownership. It focuses on the lessee’s ability to generate cash flow from business operations to service the lease 

payment, rather than on the balance sheet or past credit history. This is why leasing is particularly advantageous 

for new, small and medium-size businesses that do not have a lengthy credit history or a significant asset base for 

collateral. Furthermore, the lack of a collateral requirement with leasing offers an important advantage in countries 

with weak business environments, particularly those with weak creditors’ rights and collateral laws and registries, 

for instance, in countries where secured lenders do not have priority in the case of default.

It should be noted that, to date, IFC has focused mainly on the development of financial leasing. This is the primary 

stage in leasing development in most emerging and transitional economies. Operating leases (or rental) can be equally 

important in the long term, but for a number of reasons are generally typical of a later stage of development.

EQUIPMENT LEASING IN AFRICA: WHAT IS LEASING?
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4 IFC’s work focuses primarily on equipment leases. The term ‘asset’ in this booklet therefore refers to equipment and/or vehicles.  
5 IFC’s “Leasing in Development: Guidelines for Emerging Economies.” 2005, which draws upon: Halladay, Shawn D., and Sudhir P. Amembal. 1998.  

 The Handbook of Equipment Leasing, Vol. I-II, P.R.E.P. Institute of America, Inc., New York, N.Y.: Available from Amembal, Deane & Associates.
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A finance lease is a contract that allows the lessor, as owner, to retain ownership of an asset while transferring 

substantially all the risks and rewards of ownership to the lessee.6 A finance lease is also known as a full payout 

lease, because rent paid during the term of the lease depreciates the cost of purchasing the asset plus the borrower’s 

margin (there may be a nominal value/fees payable by the lessee). The payments also cover the lessor’s funding 

costs and provide a profit. Despite the legal form of the transaction, the economic substance of a finance lease 

transaction is one of purchase financing rather than a mere rental.

In contrast, an operating lease is essentially a rental contract for, usually, the short-term or temporary use of an 

asset by the lessee. The maintenance and insurance responsibilities (and most risks associated with the ownership 

of the asset) remain with the lessor, who recovers the costs and profits from multiple rentals and the final sale of 

the asset.

Differences between finance and operating leases

Table 1.1 lays out the difference between finance and operating leases. International Financial Reporting Standards 

state that a lease is a financial lease if it contains at least one of the features in the list below:

The lease transfers ownership of the asset to the lessee by the end of the lease term.

The lessee has the option to purchase the asset at a price that is expected to be sufficiently lower than the 

fair market value at the date the option becomes exercisable, and at the inception of the lease, it is reasonably 

certain that the option will be exercised.

The lease term is for a majority of the useful life of the asset and where the title to ownership may or may not 

eventually be transferred.

The present value of the minimum lease payments at the inception of the lease is greater than, or equal to, the 

fair value of the leased asset.

The leased assets are of such a specialized nature that only the lessee can use them without major modifications.

Leases that do not have any of these characteristics are considered to be operating leases.

6 These risks and rewards of ownership may be shared or otherwise allocated, such as insuring the equipment.



Table 1.1 Differences between Finance and Operating Leases

Finance Leases (or Full Payout Leases)

Risks and rewards of ownership are transferred to, 

and borne by, the lessee. This includes the risks of 

accidental ruin or damage of the asset (although these 

risks may be insured or otherwise assigned).

Thus damage that renders an asset unusable does 

not exempt the lessee from financial liabilities before 

the lessor.

The goal of the lessee is either to acquire the asset, 

or at least use the asset for most of its economic life.

As such, the lessee will aim to cover all or most of 

the full cost of the asset during the lease term and 

therefore is likely to assume the title for the asset at 

the end of the lease term. The lessee may gain the 

title for the asset earlier, but not before the full cost 

of the asset has been paid off.

The lessor retains legal ownership for the duration 

of the lease term, though the lessee may or may not 

buy out the leased asset at the end of the lease, with 

the lessor charging only a nominal fee for the transfer 

of asset to the lessee.

The lessee chooses the supplier of the asset and 

applies to the lessor for funding. This is significant 

because the leasing company that funds the 

transaction should not be liable for the asset quality, 

technical characteristics, and completeness, even 

though it retains the legal ownership of the asset. 

The lessee will also generally retain some rights with 

respect to the supplier, as if it had purchased the 

asset directly.

Operating Leases

Economic ownership with all corresponding 

rights and responsibilities are borne by the lessor.  

The lessor buys insurance and undertakes 

responsibility for maintenance.

The goal of the lessee is usage of the leased asset for 

a specific temporary need, and hence the operating 

lease contract covers only the short-term use of the 

asset. Further, the duration of an operating lease is 

usually much shorter than the useful life of the asset.

It is not the lessee’s intention to acquire the asset, 

and lease payments are determined accordingly.

In addition, an asset under an operating lease may 

subsequently be rented out.

The present value of all lease payments is significantly 

less than the full asset price.
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Difference between financial leasing and loans

From the lessee’s perspective, there is only one substantive difference between a loan and a lease: with a loan,  

the asset belongs to the borrower, whereas with a lease, the asset belongs to the lessor.

The many similarities between a loan and a financial lease include:

The lessee and borrower have the choice over the acquisition of the asset. The borrower and lessee  

(providing the terms of the lease are met) would be able to retain the asset once payments are complete.

Over the period of both a loan and a lease, interest and capital (equipment cost) are repaid.

Should there be default on either a loan or a lease, as long as the loan is secured, both the lender and lessor 

have legal rights to reclaim/repossess assets.

The risks and costs of ownership, including maintenance and obsolescence, remain with the borrower 

and lessee. Also, under both a loan or a financial lease, if the asset appreciates, neither the lender nor the  

lessor benefits.

The agreements are non-cancelable until either the lessor or the lender has recovered its outlay.

The borrower or lessee can either settle the agreement (in the case of the lease) or repay the loan early.

Why is leasing different from bank financing?

With both leasing and bank financing involving credit decisions and financial risks, the key differences are that two 

additional factors apply to leasing companies:

First, they have knowledge of the asset (and often the industry), and hence are lending to some degree on an asset 

basis. This is different from collateral-based lending, however, in that they are lending based on the ability of the 

asset to contribute to cash flow (either to the lessee or in case of forced sale/liquidation). Banks and other lenders 

tend to look at the balance sheet value of collateral.

The second is that leasing companies are more sales and service oriented – they are using their specialized 

knowledge to ‘bridge the gap’ between suppliers and purchasers, and the specialized knowledge of leasing 

companies may also give them an advantage in disposing of the repossessed leased assets. Suppliers are generally 

not specialists in finance or credit decisions, while lessees are not specialists in finance or equipment acquisition; 

leasing companies specialize in finance, credit and equipment acquisition and disposal (equipment dealing).  

In effect, both the supplier and the lessee are ‘outsourcing’ certain portions of their business to a service provider that 

also happens to have a certain capacity to borrow and lend money.



Financial leases and hire purchase

In some countries, a distinction is made between lease and hire-purchase transactions.

A hire-purchase transaction is usually defined as one where the hirer (user) has, at the end of the fixed term of hire, 

an option to buy the asset at a token value. In other words, financial leases with a bargain buyout option at the end 

of the term can be called a hire-purchase transaction.

Hire-purchase is decisively a financial lease transaction, but in some cases it is necessary to provide the cancellation 

option in hire-purchase transactions by statute. That is, the hirer has to be provided with the option of returning the 

asset and walking away from the deal. If such an option is embedded, hire-purchase becomes significantly different 

from a financial lease as the risk of obsolescence gets shifted to the hire vendor.

Under these circumstances, if the asset were to become obsolete during the hire term, the hirer may off-hire the 

asset and close the contract, leaving the owner (the lessor) with less than a full payout from the lease.

Hire-purchase is of British origin – the device originated long before leases became popular – and spread to 

countries that were then British dominions. The device is still popular in Australia, Britain, India, New Zealand, 

Pakistan, and in several African countries. Most of these countries have enacted, in line with the United Kingdom, 

specific laws addressing hire-purchase transactions.
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Emerging economies face several challenges, including the need for investment. This is compounded by an 

under-capitalized banking system that is only able to offer its potential clients a limited range of products.  

In turn, small and medium-sized companies possess insufficient collateral or credit history to access more traditional 

bank finance. This results in a shortage of credit available to domestic entrepreneurs. 

Developing the leasing sector as a means of delivering access to finance increases the range of financial products 

in the marketplace and provides a route for accessing finance to businesses that would otherwise not have it,  

thus promoting domestic production, economic growth, and job creation by introducing new products and/or 

industry players.

In addition, many developing countries suffer from underdeveloped or imperfect legal institutions.  

Although in principle secured lending and leasing should be roughly equivalent in terms of risk, in many jurisdictions 

experience has shown that legal ownership is recognized by all participants, especially courts, more readily and 

consistently than secured lending. This can reduce the risk to lenders (lessors) considerably.

The value of this advantage of leasing should not be underestimated, particularly in more challenging environments.

In China, for example, according to the 2017 Global Leasing Report:

“The Chinese central bank cut interest rates five times during the year, making bank loans cheaper and leasing 

less attractive. Nonetheless, China remains the biggest player in the Asia market and increased its volume by  

26 percent, reporting $ 136.45 billion new business volume in 2015. The Chinese leasing industry has positioned itself 

as the second largest market in the world for asset finance through leasing and hire purchase, despite experiencing 

the lowest growth in GDP for the past 25 years. The infrastructure and the manufacturing sectors have traditionally 

dominated the leasing market, but in recent years the car industry has gained market share.”

The emergence of leasing as a driver of economic growth in China and its continual rise in 2015 in spite of interest 

rate cuts making it less attractive, provides testimony to the power of leasing for national financial sector growth. 

The more telling stories, however, are those related to individual business owners who have been empowered to 

expand their businesses, increase profits and hire more staff, such as those featured in the next section. 
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Camlease: Empowering small businesses as drivers of economic growth  
through leasing

Since 2009, the Cameroon Leasing Association has been promoting leasing as an innovative financing alternative, 

particularly well-suited for local small businesses. Known as Camlease, it has also played a key role in communicating 

with regulators and oversight bodies on leasing development, helping establish a legal and fiscal environment 

suitable for leasing, and encouraging local economic development through leasing. At the time the association first 

launched its operations, the national leasing market was stagnant at a volume of about $ 75 million. 

According to Pierre Kam, Camlease President and Africa Leasing Company General Manager, “Over the past 

six years, Cameroon has experienced commendable growth in its leasing market, which increased from  

$ 75 million to US $205 million. Fruitful partnership with IFC, financial institutions, the government and other local 

institutions has helped drive this expansion. Collaboration with IFC, the key sponsor, was instrumental in creating 

Camlease, improving the leasing law and delivering the awareness campaign and training.”

In addition to providing advisory and financial support to help launch Camlease’s operations, IFC worked closely 

with the government to draft a new leasing law approved in December 2010 and advised on offering tax exemptions 

for leasing. Over the years, IFC has also helped Camlease train some 2,500 small business owners, equipment and 

car dealer employees, financial and legal professionals (lawyers, notaries, magistrates) and government employees 

throughout the country.

STRATEX, one such small business, began its operations in Douala as an importer of plastic kitchenware, such as 

bowls, cups, and plates. The company began to make the utensils locally and in 2004, employed 50 people, with a 

turnover of XAF 300 million (approx. $ 530,000). 

Between 2009 and 2015, the company took out a series of leases through ALC to modernize its factories. The leased 

equipment included: four production lines, mold blowers, injection machines, PVC machines, plastic machines and 

analytical laboratory equipment. This allowed STRATEX to expand its product offerings beyond kitchenware to 

include items such as plastic building materials, tables and chairs. 

Today, the company employs some 200 staff and boasts a turnover of XAF 1.7 billion (approx. $ 3 million). It has 

also extended its distribution network inside Cameroon and abroad as an exporter to the wider Central African 

Economic and Monetary Community, which includes Chad, Central African Republic, Congo, Equatorial Guinea, and 

Gabon.

Passage of the leasing law, coupled with a newly imposed tax exemption on equipment financing in the 

agricultural sector the following year, addressed the main existing market barriers to the country’s leasing 

development. As a result, and inspired by the power of leasing as an agent of economic growth, in 2013,  

the government of Cameroon provided $ 10 million to three local leasing companies: Africa Leasing Company, 

Alios Cameroon, and Société Générale Cameroon. The financing was aimed at helping grow the country’s small 

and medium-sized businesses, including the financing of leasing operations and capacity building for SMEs.  

To date, 110 local enterprises have benefited from this funding.

Camlease continues to offer training in leasing and works to help the country reach its full leasing potential,  

valued conservatively at over $ 450 million.
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Equity for Tanzania: Embracing partnership for results

Founded in 2003, Equity for Tanzania Ltd, or EFTA, is one of the country’s three licensed leasing companies. It is the 

only area provider of equipment financing to small and medium-sized enterprises and farmers. Headquartered in 

Moshi with offices across the country, it specializes in collateral-free equipment leases valued at up to $ 100,000, 

with an average loan size of around $ 25,000. 

In November 2010, EFTA was selected as one of the winners of the Group of 20’s SME Finance Challenge.  

The G20 nominated IFC to manage disbursement of the $ 1.4 million award grant, while IFC provided technical 

assistance to support the company’s institutional development. The Netherlands Ministry of Foreign Affairs 

then provided first loss capital through its development finance institution (FMO) in order to catalyze 

other investment into EFTA. This in turn enabled EFTA to raise a US $5 million impact investment fund called 

‘PEAK II’, which, in addition to providing substantial capital to finance small enterprises on a broader scale,  

was also intended to establish EFTA as a leasing company able to attract direct investment.

Prior to 2012, EFTA employed four staff operating out of one location and managed a portfolio of 75 investments 

worth some $ 400,000. Three years later, following partner support from the G20, IFC and FMO, EFTA’s operations 

grew to include over 40 employees, and had invested $ 5 million in financial equipment leases to small businesses 

and farmers. 

Coy Buckley, EFTA’s CEO, stated, “Today, EFTA operates a portfolio of over $ 8,000,000 averaging  

$ 800,000 of new lease approvals monthly. IFC’s advisory support helped us streamline our business processes, 

develop an ERP system to support our growth, and expand our product offerings, which, together with support 

from the G20 and FMO, helped us arrive at where we are today.” 

Between 2012 and 2015, EFTA expanded its non-existent formalized supplier network to include more than 

80 suppliers, all of which have been vetted according to EFTA’s three-tiered supplier certification process.  

The company further went on to develop an agricultural offtake arrangement with John Deere, Syngenta and 

Tanzania Breweries Limited and a partnership with Medical Credit Fund, to help fund over 300 of their private 

medical clinics in Tanzania. In addition, EFTA has been able to secure an additional $ 10 million of financing and is 

approaching break-even in 2018. 

The company’s efforts have helped make visible changes within local communities. Mr Salum Lukanya owner of 

Salum Poultry in the Manyara Region of Tanzania, was able to lease a tractor and egg incubators which helped 

to expand his poultry business and further develop his existing farm with more modern agricultural techniques. 

According to him, “EFTA is the heart of economic development in my area. Like many others I see around me, 

without EFTA I would not have achieved my current business success. If EFTA were not present here, it would be 

like having a body without a heart.”

Meanwhile, Mzee Massawe, from Mboreny Dairy Co-operative, notes the practical side of EFTA’s support: 

“Before EFTA’s investment in us, the village’s milk collected in the evening would spoil by morning time.  

Now we’re able to collect everyone’s milk, store it in a refrigerated container, and sell it throughout the day.  

EFTA has helped the entire village.”
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And from a personal perspective, Remmy Massawe, owner of Remmy Carpentry, notes, “Small entrepreneurs like 
me wouldn’t survive without an investment like EFTA’s. I am now able to pay school fees without problems and 
can lead a more comfortable life. Even my job is easier because the leased equipment requires less physical exertion 
from me.”

EFTA is currently in talks with investors to expand its operations across East Africa. An expanding portfolio means 
that even more individuals like Mr Lukanya, Mzee Massawe and Mr Remmy and their communities have the 
potential to see improvements in their livelihoods. This is the power of leasing.

Leasafric: Growing Ghana’s small businesses through leasing

With over twenty years’ of experience, Leasafric is Ghana’s leading leasing company. In addition to its acquisition of 
the franchise for Hertz, the world’s number one car rental company, Leasafric caters to a variety of sectors including 
manufacturing, microfinance, telecommunication and transport. Excavators, generators, mining equipment and 
motor vehicles feature among the types of equipment most in demand by its clients. 

For leasing companies like Leasafric, the ability to expand the business often depends heavily on management and 
employee know-how to run the business sustainably, coupled with capital injection to help fuel it. 

According to Leasafric General Manager, Kalu O. Kalu, “In addition to providing leasing training for our staff,  
IFC was instrumental in helping us secure our first line of credit. This financing enabled us to improve our service 
delivery proposition, which enabled us to increase our revenue from Ghc 3,820,046 in 2009 to Ghc 38,562,212 in 
2016.” In US dollars, this is an increase from $ 825,000 to about $ 8.4 million between 2009 and 2016.

In 2009, Leasafric received a line of credit for $ 1.5 million from Oiko Credit after IFC put Oiko Credit in touch 
with Leasafric. Following the establishment of a successful relationship, Leasafric was then able to obtain 
an additional $ 1.5 million line of credit five years later. This injection of capital enabled Leasafric to help over  
22 business owners lease equipment. 

One such lessor is Jewalk Limited. As a provider of electrical installation, engineering and supply services across 
Ghana, Jewalk was looking into options to acquire more trucks to better service its clientele. Purchasing trucks flat 
out for its operations did not make financial sense as the cost would have eaten away its working capital. By leasing 
the trucks over a period of three years with the option to buy, the company was able to increase its customer base 
and profits due to its ability to quickly execute job requests. 

According to Joseph Walker of Jewalk Limited, “Leasing has changed our business for the better because it allowed 
us to obtain the equipment we needed to better service our customers. We recommend small business owners 
consider leasing because of its flexible terms and conditions, compared to other forms of financing.”

Leasing has also helped grow Accra-based business McOttley Money Lending. In 2016, the financial services provider 
leased two vehicles, which allow its marketing team members to reach out to more clients within Accra. As a result, 
mobility has been improved which has helped the company grow its business.

In line with its vision, moving forward Leasafric remains focused on its efforts to become Ghana’s leasing and 
ancillary company of choice by providing clients with well-structured leases and financing solutions to meet their 
unique needs.
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SELFINA: Filling an economic void through leasing

In many countries around the world, widows and young women face tremendous hurdles in accessing the 

financing necessary to sustain their families and livelihoods. As females are less likely to own land and other assets,  

they typically fail to qualify for traditional forms of bank financing. Founder and CEO of Sero Lease and Finance 

Ltd – SELFINA, Dr Victoria Kisyombe, understood this. A widow herself, left with only one dairy cow, named Sero,  

Dr Kisyombe embraced the productive value of her asset in order to sustain her family. 

In 2002, Dr Kisyombe transformed her idea to found SELFINA with the aim of empowering fellow women 

through finance leasing. She was, however, aware her organization was small and lacked the skills and financial 

muscle necessary to deliver upon her mission. As luck would have it, SELFINA was soon spotted by IFC’s 

gender department that provided her with the necessary capacity building which, among other things, helped 

her hone her messaging to target the right audiences. The micro-leaser was then selected for inclusion in the  

World Bank-IFC ‘Doing Business in Africa’ report, which further drew attention to the company as SELFINA’s work 

was promoted throughout the region by IFC. This exposure culminated in a term loan worth $ 1 million from IFC, 

which SELFINA leveraged as a revolving fund allowing thousands of women the ability to access lease finance to 

expand their businesses.

IFC’s Africa Leasing Facility then began working hand in hand with SELFINA, helping build staff capacity and 

highlighting its challenges to the government of Tanzania. The biggest impediment to further development was 

the lack of a national financial leasing act. This limited the number of players and the growth of leasing in Tanzania. 

In February 2008, IFC and SELFINA shared the podium to present the case for leasing to members of parliament. 

Two months later, following IFC’s support in drafting the new legislation, Tanzania passed the Financial Leasing 

Act 2008. According to Dr Kisyombe, “SELFINA is now focusing on leasing agriculture, agri-business and renewable 

energy equipment, but it has leased everything from milling machines, to incubators, to dairy cows and water 

pumps. We strive to empower one woman at a time, as we recognized that behind every woman there lies a family 

that needs to be supported. IFC taught us how to build our business, lobby for legislative change and provided 

financing to help make this possible.” 

In the past 15 years, SELFINA has economically empowered more than 27,000 women with a total credit worth 

almost $ 16 million. Over 250,000 lives have been impacted through the benefits accrued. Women are now owners 

of their own businesses and more than 150,000 jobs have been created.

Today, Dr Kisyombe continues to inspire other African countries to embrace the power of financial leasing by 

telling SELFINA’s story. In addition to speaking at IFC-relevant engagements, she has also appeared in features 

produced by CNN and Deutsche Welle, and as an international speaker at Harvard Business School. She has also 

been recipient of numerous awards and accolades, including those from the Women’s Entrepreneurship Forum, 

International Alliance for Women, World Economic Forum/Schwab Foundation, the Vital Voices Global Partnership, 

and the New African Magazine.
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Afrolease. Between 1996 and 2016, the African Leasing Association (Afrolease) established itself as the continental 

body of leasing practitioners in Africa. One of its main objectives was to create awareness surrounding the 

benefits of leasing as an alternative equipment financing option and a veritable tool for economic growth for local 

economies. It did this by coordinating leasing activities across the continent through workshops, seminars and 

subsidized training programs. IFC co-sponsored the annual Afrolease Convention in Africa between 2006 and 2010. 

It also provided advisory support and sponsored various events organized jointly by Afrolease and IFC. 

While Afrolease had tremendous convening power and was well known throughout the regional leasing community, 

a decision was made to expand its membership to be more inclusive of its North African neighbors. It has therefore 

rebranded and reconstituted itself into the Africa Leasing Federation (Africalease). 

Africalease. In May 2017, the APSF (Association Professionnelle des Sociétés de Financement in Morocco), Cameroon 

Leasing Association, Equipment Leasing Association of Nigeria, Ghana Association of Leasing Companies, and 

Uganda Leasing Association, in partnership with IFC, organized the first African Leasing Conference in Casablanca 

to set the stage for the new regional leasing association. 

Bringing together top decision-makers and leasing experts from across the continent, participants set the first 

milestones for an inter-African leasing market and discussed ways in which it could strengthen the development 

of leasing in Africa to improve access to financing for SMEs. The meeting also included the constitutive general 

assembly of the African Leasing Federation. 

Africalease aims to strengthen the links between its members, reinforce cooperation and harmonize activities to 

promoting finance leasing in Africa. Specifically, it aims to: 

Study issues relating to the financing of leasing investment at the national, regional and continental levels 

and make; recommendations and proposals to public authorities within African countries concerned  

and/or to the relevant specialized bodies of the African Union;

Act for the development and progress of the leasing industry at regional and continental levels in Africa;

Inform members of all African and international developments likely to affect the leasing sector;

Work towards strengthening the position of the African leasing sector within the African and international 

multilateral specialized bodies at the African and international levels;

Work towards the harmonization of laws and regulations on leasing in African States;

Act to standardize terminology and accounting, tax and legal procedures for leasing in African countries;

Coordinate the views of members to adopt common positions;

Organize events on topical issues and/or for a specific audience;
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Provide members with a platform to share their experiences and best practices in leasing;

Create and develop common services among African leasing institutions. To this end, the federation will:

encourage and facilitate the exchange of experience between its members;

create an economic and financial database for the benefit of its members;

form specialized commissions to study specific issues;

establish institutions or centers for training and studies in the field of leasing; and

publish specialized leasing studies and statistics.

Produce statistics on an African scale to:

show the economic importance of the leasing industry and the representative nature of the Federation; and

assess the market situation, identify trends and facilitate comparative analysis.

For more information, please visit: https://africalease.org

or contact:

Africalease

95, boulevard Abdelmoumen, 20042, Casablanca, Maroc

+212 522 48 56 55

From left to right:
Pierre Kam, Vice-President, Africalease; 
Riadh Nouar, Head, Financial Institutions Group Advisory Services, Sub-Saharan Africa, IFC; 
Abderrahim Bouazza, Directeur Général, Bank Al-Maghrib (Banque Centrale du Maroc); 
Abdallah Benhamida, President, Africalease
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While the majority of IFC’s leasing activity on the continent has taken place at the national level, it has also worked 

at the regional level with the West African Economic and Monetary Union (WAEMU, or UEMOA in French).  

The Union is an organization of eight French-speaking states within the Economic Community of West African 

States, which share a customs and currency union. Established in 1994 and intended to counterbalance the 

dominance of English speaking economies in the bloc (such as Nigeria and Ghana), members of WAEMU are mostly 

former territories of French West Africa. The currency they all use is the CFA franc, which is pegged to the Euro.

In February 2015, IFC’s ALF engaged with the Central Bank of West African States (BCEAO) to complete a leasing 

market assessment of its members. Following the dissemination of the leasing market study, between May and 

June, over 30 bankers, 20 small business owners and nine Central Bank staff underwent leasing training.

In July 2016, the regional common law was adopted by the Board of Finance Ministers of the eight WAEMU countries, 

equipping them with a solid legal foundation upon which future leasing sector development and investment may arise.
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LESSONS LEARNED

Although there is no ‘one size fits all’ solution to leasing development, following ten years of IFC Africa Leasing 

Facility intervention on the continent, the below lessons may be helpful for current and future leasing practitioners, 

moving forward. The lessons take into account the general challenges in leasing market development – lack of 

capacity, awareness and financing for leasing activities.

LESSON 1. GOVERNMENT AND PRIVATE SECTOR CHAMPIONS ARE NECESSARY TO DRIVE NATIONAL LEASING 

MARKET DEVELOPMENT. 

Over the past ten years, IFC has seen the greatest leasing progress in markets in which there are strong champions, 

whether they be from government, private sector, or a combination of both. 

In Liberia, the Central Bank worked to create the legal and regulatory framework for leasing, and the National 

Investment Commission (NIC) took the lead in sensitizing the public about leasing, while working to attract potential 

investors. NIC also took the initiative to discuss with the Central Bank ways in which it could assist incoming leasing 

players in meeting the initial minimum capital requirement of $ 2 million over a specified period of time, instead of 

all at once. 

These efforts led to the establishment of the country’s first leasing company, M&E Leasing. In neighboring country 

Sierra Leone, the Central Bank spearheaded efforts to establish the key leasing regulation, while its Investment 

and Export Promotion Agency (SLIEPA) invited new investors onto the scene. Quick to understand lack of investor 

protections in case of default and repossession was a key concern for potential new entrants, SLIEPA advocated for 

the passage of new legislation affording new entrants increased legal protections. 

Meanwhile, in East Africa, the National Bank of Ethiopia and the Ethiopia Investment Commission have advocated 

for the opening of the leasing sector to foreign investors by helping address entry barriers, such as the single 

exposure limits. Rwanda’s Business Development Fund has also worked to provide asset financing to farmers and is 

trying to establish itself as the first standalone leasing company in Rwanda. Recently, the Central Bank of Seychelles 

also reached out to IFC to help it work on the necessary regulations and legislation to help create a favorable 

environment for leasing as a tool to help empower its local small business community. 

In terms of private sector champions, which may include bankers’ associations, non-governmental financial 

sector players, or academia, they provide further support in attracting SME interest in the sector and eventually 

competition, as more institutions launch leasing operations. In the absence of such ‘champions’, leasing markets 

become stagnant and often fail to thrive, as they lack the necessary networking, financing, capacity building,  

and overall drive to do so.

LESSON 2. NATIONAL LEASING GROWTH REQUIRES TIME, UNDERSTANDING AND FINANCIAL INVESTMENT 

FROM GOVERNMENT. 

In order for national governments to truly embrace leasing, it is first and foremost critical that they gain a true 

understanding of the value of leasing to empower small business owners and expand financial sector markets. 

Formal SMEs contribute up to 60 percent of total employment and up to 40 percent of national income/GDP in 

emerging economies. These numbers are significantly higher when informal SMEs are included.7 Given the size and 

value of the SME sector to livelihoods and economic growth, it is therefore in any nation’s best interest to provide it 
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7 World Bank. SME Finance Overview. Retrieved 15 Sept 2017. http://www.worldbank.org/en/topic/financialsector/brief/smes-finance.



with the tools it needs to thrive. Leasing is one such tool. Once key government players fully understand its potential 

to advancing their development goals, especially those related to SMEs, leasing is often factored into national 

strategic development and growth plans. 

Once leasing is embedded in national development planning, the sector most often requires further financial and 

technical support. Acknowledging the value of leasing, several governments have put forth sizeable assistance to 

advance the sector. In Cameroon, following IFC intervention, the government gained a thorough understanding of 

the value of leasing. As a result, it provided a $ 10 million line of credit to be channeled through leasing companies 

to help expand the SME sector. This helped the market grow from approximately $ 90 million in 2008 to about  

$ 205 million today.

ALF also worked closely with the government of Ethiopia on ways it could help grow its leasing market.  

The Ethiopian government saw the value of leasing for SME development and pledged a $ 10 million line of credit 

for each of its five regional leasing companies. Given such strong support, a new World Bank/European Investment 

Bank $ 276 million credit line has just been launched to support growth in the sector.

A sustainable leasing sector does not grow overnight, but it has the best chance of growing gradually when 

properly supported.

LESSON 3. ONCE A FAVORABLE REGULATORY AND LEGISLATIVE FRAMEWORK FOR LEASING IS IN PLACE, 

MUCH MATCHMAKING BETWEEN STAKEHOLDERS IS NECESSARY TO FACILITATE MARKET GROWTH. 

It is important to note that, once the regulatory and legislative framework has been developed, a leasing market 

does not simply appear on its own. There is still much work to be done on behalf of government and private sector 

players to help jumpstart and maintain a dynamic leasing market. 

For example, there must be a true understanding of local MSME needs and the ability to grow their businesses 

through equipment leasing. Properly assessing equipment needs in sectors such as agriculture, renewable 

energies, manufacturing and construction, for example, can simultaneously help drive local business growth,  

while contributing to growth in sectors targeted by government as key to national development strategies.

A concerted effort to pair financial institutions with potential investors, suppliers with financing institutions, and 

MSMEs owners with financing institutes is also necessary to establish the linkages necessary to create a dynamic 

market. 

LESSON 4. LEASING IS CAPITAL-INTENSIVE. ATTRACTING INVESTMENT IS THEREFORE CRITICAL TO THE 

FUTURE DEVELOPMENT OF THE SECTOR.

Leasing is cash flow-driven. Lessors must purchase assets/equipment and understand there is a long recovery 

period before they make any financial return. In most countries, in order to qualify as an institution certified to offer 

leasing, national governments establish minimum capital requirements. In Liberia, for example, the minimal capital 

requirement is $ 2 million. In Ghana, it is $ 2.5 million, while in Ethiopia it is $ 15 million for private foreign investors 

and $ 7.5 million for local companies. As a result, many financial and non-financial institutions in the region cannot 

afford to launch leasing operations without the support of additional financing. 

LESSONS LEARNED 8
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While attracting investment into business may seem a daunting task, in general there are a few key factors that 

often help institutions increase their attractiveness to investors. Institutions with a solid governance structure put in 

place; an established credible board with no political affiliation; a strong internal and independent auditing system; 

a technical partner with a proven track record; and a strategic plan stand out most often in investors’ eyes. 

Following IFC support in Ghana, AMAL Bank (now Bank of Africa) and Leasafric Ghana Limited received lines of 

credit for $ 2 million and $ 1.5 million respectively from Oiko Credit. Subsequently, Leasafric went on to apply for and 

receive another $ 1.5 million in local currency. 

LESSON 5. A REGIONAL LEASING ASSOCIATION OR INDEPENDENT SUPPORTERS ARE OFTEN KEY TO HELPING 

GROW STAGNANT LEASING MARKETS. 

The most useful tool for developing stagnant leasing markets is either an active regional leasing association 

or an outside independent supporter. In Ghana, for example, between 1994 and 2006, the leasing market 

was stagnant. There were five players – three independent players and two bank subsidiaries. The three 

independent players controlled over 80 percent of the market and the local association was not highly active. 

IFC was requested to help provide additional education and technical assistance to help further grow the market.  

As a result, the leasing market tripled from $ 30 million to over $ 110 million within three years. As of 2016, it was 

valued at $ 228 million, while 2016 leasing potential is estimated to be over $ 800 million. 

Driven jointly by IFC’s Africa Leasing Facility, APSF Morocco, Cameroon Leasing Association, Equipment Leasing 

Association of Nigeria, Ghana Leasing Association and Uganda Leasing Association, the emergence of the new  

continental body, Africalease in 2017, is further expected to act as a convener and knowledge bank for the sector. 

Over the past 10 years, IFC has helped national stakeholders set up active national leasing associations in countries 

in which leasing is very active, such as Cameroon, Kenya, Rwanda and Tanzania.

EQUIPMENT LEASING IN AFRICA: LESSONS LEARNED
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MOVING FORWARD: THE FUTURE OF
LEASING IN SUB-SAHARAN AFRICA 

In the developing world, 2 billion adults don’t have a bank account and 200 million businesses lack access to credit.  

These individuals and small businesses provide goods, services and employment opportunities, which improve 

livelihoods and support national economies. Leasing is a refreshing financial product offering tremendous opportunities 

for small business owners to secure financing for leased assets, expand their businesses, establish credit histories and 

enter formal sector employment. In turn, a successful leasing history opens doors to accessing additional forms of 

credit from banks in the future, which may be used for further business expansion or buying a home.

The benefits of leasing to the overall economy and national growth are many. Its success around the world in both 

developed and emerging markets has demonstrated its power to further develop financial sector markets and 

enhance SME growth. Across the continent, governments are therefore embracing ways in which they may support 

leasing sector development in an effort to increase access to finance for SMEs. They are doing this by:

enhancing their knowledge of leasing;

adapting regulations and legislation to create a more favorable leasing friendly environment;

championing leasing market development;

hosting multi-stakeholder events to raise leasing awareness; 

incorporating leasing in national strategic development plans; and

providing and/or seeking additional investment to the sector.

For the most part, leasing provides a win-win situation for those involved. For SME owners with viable business 

plans, it offers a solution to their financing needs. For financial and non-financial institutions and suppliers,  

the market presents a largely untapped opportunity within the region. And for national governments, the tool yields 

potential for substantial financial sector expansion by promoting domestic production, economic growth, and job 

creation. The future of the regional leasing market is therefore bright. The time to harness its power is now. 

9
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COUNTRY SNAPSHOTS

The following information was collected following a desk study which took place over a two-month period. 

The consultant gathered the following information based upon internal stakeholder engagement and 

extensive internet research, in addition to review of materials available through IFC, such as prior IFC leasing 

market studies. In addition, where appropriate, our leasing partners have reviewed and provided input on the  

country-level snapshots for which they have firsthand knowledge. References are cited where appropriate. 

This handbook is meant to serve as a launching point for increased dialogue and leasing interest in the region. It is 

expected to help further relevant information collection, moving forward. The expectation is that future editions 

will be more comprehensive, providing the most current equipment leasing statistics and information for the region. 

If you would like to provide content for future editions, or believe your organization appeared in this publication 

mistakenly, kindly contact Africalease at contact@africalease.org.

EQUIPMENT LEASING IN AFRICA: COUNTRY SNAPSHOTS
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Key leasing facts Method of gathering

Estimated national leasing market potential  

(for 2016, unless otherwise stated)

Based upon the calculated average of three well 

accepted methodologies for estimating national 

leasing market potential: percentage relative to GDP, 

percentage of gross fixed capital formation, and 

percentage of capital goods imports. This is typically 

considered a conservative estimate. Please see the full 

methodology of calculation in the Annex. 

In cases for which additional estimates for market 

potential have been calculated in country-specific 

studies, those statistics are also included and referenced 

accordingly.

Actual or estimated leasing market value for movables 

(for 2016, unless otherwise stated)

Sources are indicated per country. In cases in which 

actual leasing values were unattainable, figures such as 

total annual bank loans from asset financing, or other 

available statistics may have been used. Under such 

circumstances, this has been noted.

National leasing association or organization  

covering leasing

This information has been collected based upon industry 

knowledge and internet research.

Financial and non-financial institutions currently 

offering leasing/asset financing in country

This information has been collected via a combination 

of in-country experience, in-country communication, 

and internet research.

List of equipment suppliers and/or representatives 

operating in country

This information has been collected based on internal 

stakeholder consultation when possible, industry 

knowledge and internet research.

Market opportunities for leasing This information has been collected based upon industry 

knowledge and internet research.
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Estimated national leasing market 
potential (2016)

$ 4.272 billion

Actual or estimated leasing market 
value for movables (2016)

$ 495 million8

National leasing association or 
organization covering leasing

Association Professionnelle des Banques et des  
Etablissements Financiers (APBEF)
www.abef-dz.org 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

alBaraka
+213 23 38 12 76-77
www.albaraka-bank.com

Arabe Leasing Corporation (ALC)
+213 23 31 86 22 / +213 23 31 88 76 /  
+213 555 61 43 99
contact@arableasing-dz.com
http://www.arableasing-dz.com/ 

BNP Paribas
Professionnels: +213 21 98 11 30*
Entreprises: +213 21 98 11 31*
http://www.bnpparibas.dz/ 
#theassistance 

El Djazair Ijar (EDI)
+213 23 511 633 / +213 23 511 632 
dept.com@eldjazairidjar.com 
http://www.eldjazairidjar.dz/ 

Ijar Leasing Algérie (ILA)
+213 21 482 377 
ijar.leasing.algerie@ila.dz
http://www.ijarleasingalgerie.dz/ 

Maghreb Leasing Algérie (MLA)
+213 21 77 12 12
http://www.mlaleasing.com 

Natixis
http://www.natixis.dz/ 

Société Générale Algérie
+213 21 45 11 55
https://www.societegenerale.dz/ 

Société Nationale de Leasing (SNL)
+213 21 32 89 53
http://www.snl.dz/ 

SOFINANCE
https://www.sofinance.dz/ 

8 In 2010, the World Bank Group/IFC report “Leasing in the Middle East and North Africa (MENA) region 2010” assessed Algeria’s leasing volume at about 1.15 %  

 of the country’s gross fixed capital formation. However, recent reports reveal the country’s 2007 lease volume was EUR 200 million (equivalent to $ 274 million  

 at the then current rate of exchange) and increased to EUR 276 million (equivalent to $ 378 million) by 2012. Assuming a similar progression, the 2015 leasing  

 volume is therefore estimated at about $ 495 million. Source: The Report, Algeria 2013 page 53-55 and The Report. Algeria 2016 by the Oxford Business Group.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

VEHICLE DEALERS

Diamal Spa 
+213 770 99 59 32 / +213 770 97 14 43 
www.diamal.net

MCV 
+213 560 98 48 47 / +213 023 85 10 79 
medhat.mahdy@mcv-eg.com
www.mcv-eg.com

Renault Algérie 
+213 21 92 03 33 / +213 21 79 28 77 
www.renault.dz 

OTHER EQUIPMENT DEALERS AND 
SERVICE PROVIDERS

Africalifts Services
+213 556 98 85 87 
africalifts@gmail.com 

ACP Algérie
+213 41 52 52 51 / +213 41 52 52 55 
acpalgerie@msn.com 
www.acpalgerie.com 

COPOALGERIE
+213 472 19 28 67 
 contact@copoalgerie.com 
 www.copoalgerie.com 

Groupe Chiali
+213 48 70 32 69 / +213 48 70 34 11 /  
+213 48 70 31 90 / +213 48 70 35 58 
dev.groupechiali@gmail.com 
www.groupe-chiali.com

Logicom
+213 41 35 87 57 / +213 41 34 14 61 
info@logicom.dz 
www.logicom.dz 

S. Five Groupe
+213 772 31 11 66 
yasmine.medjkane@sfivegroupe.com 
www.sfivegroupe.com 

Sometral
+213 23 75 17 80 
contact@sometral.com 
www.sometral.com 

Sotrefil Touabet & Co.
+213 36 93 98 92 / +213 36 93 84 25 
sales@sotrefil.com 
www.sotrefil.com 

Sté Frères Si Mohamed
+213 33 80 82 03 / +213 770 36 12 /  
+213 557 06 33 78 / +213 33 80 82 62 
sfs.industrie@yahoo.fr 

Transport Routier de  
Marchandise Centre TRMC
+213 540 48 48 06 / +213 25 20 83 23 
trmc.blida@gmail.com 
http://trmclogistics.com

Market opportunities for leasing Agriculture, manufacturing, renewable energy and tourism sectors

Fun Fact:

Created in 2001, Arab Leasing Corporation (ALC) was Algeria’s first leasing company. Its current General Manager, 
Abdenour Houaoui, was elected to the Africalease Advisory Board in May 2017.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 1.630 billion

Actual or estimated leasing market 
value for movables (2016)

$ 448 million9

National leasing association or 
organization covering leasing

National Bank of Angola 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Loita Group
http://www.loita.com/ 

Prodiaman Group
+244 923 415 560
Mobile: +244 923 314 371
pedrogodinho@prodiaman.com 
prodiaman@prodiaman.com 
http://www.prodiaman.com/ 

Standard Bank
+244 924 190 888
https://www.standardbank.co.ao/ 

List of equipment suppliers  
and/or representatives operating 
in country

Agrotecnica
+244 23 44 41

Anglobal Comércio Indústria e Serviços
+244 222 39 48 52 / +244 272 23 76 74 
comercial@anglobal.co.ao 
www.anglobal.co.ao 

Auto Africa 
+244 28 30 90

Bayer Angola 
+244 23 08 91

CNC
+244 222 31 13 39 / +244 222 31 00 97 
cnc@cnc-angola.gv.ao 
www.cnc-angola.com 

Dabitron Renewable Energy  
Microgrid Systems
+244 233 31 81 
dabitronimpianti@hotmail.it 
www.dabitronimpianti.net 

Exel Logistics
+244 222 35 34 75 / +244 222 35 65 40
www.geodis.com 

ICI Angola 
+244 23 15 16

Intraco Africa
+244 232 09 63 / +244 232 34 24
www.catlifttruck.com 

SAGA Express
+244 239 23 78 / +244 233 27 88

SCAC/SDV
+244 239 07 84 / +244 239 21 12 

Siemens - Luanda
+244 239 78 46

Sonamet
+244 233 20 12 / +244 233 21 50 /  
+244 233 74 95 
infos@sonamet.com 
www.sonamet.com

SPECTRA - Luanda
+244 96 13 96 20 33 
spectra.lb@gmail.com 
www.spectra-lb.co.nr 

TDA - Luanda
+244 239 08 62

Uniao Comercial de Automoveis  
Km 5 - Luanda
+244 222 84 03 72 
info@lgloader.com 
www.lgloader.com 

Market opportunities for leasing Agriculture, mining, manufacturing and renewable energy sectors
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10 Based on a 0.5% average penetration rate of GDP.
11 La Nouvelle Tribune. “Parc automobile de l’Etat: Le leasing, l’option économique du gouvernement. ” 16 February 2017.  

 https://lanouvelletribune.info/archives/benin/politique/32196-parc-automobile-etat-leasing

Key leasing facts

Estimated national leasing market 
potential (2016)

$ 158 million

Actual or estimated leasing market 
value for movables (2016)

$ 17.16 million10

National leasing association or 
organization covering leasing

Association Professionnelle des Banques et  
Etablissements Financiers (APBEF)
https://apbef-bj.org/ 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Bank of Africa/Groupe BMCE Bank
https://www.boabenin.com 

Banque Atlantique
www.banqueatlantique.ne

BGFI Bank Benin SA 
+229 21 38 05 32/36
http://groupebgfibank.com 

CFAO 
+229 21 38 33 40 / +229 21 38 16 01
http://www.cfao-automotive.com

List of equipment suppliers  
and/or representatives operating 
in country

Aiser Benin
+229 65 58 47 01 
coordination@aiser-benin.org 
www.aiser-benin.org 

Aml Benin
+229 21 30 19 81 / +229 95 81 02 02 
florence.fassinou@amlbenin.com 
www.amlbenin.com 

ATC
+229 21 31 61 48 / +229 21 31 39 16 
atc@serv.eit.bj 

Benelec
+229 21 31 43 73 / +229 21 31 50 69 
benelec@intnet.bj 

CINAC
+229 24 00 19 93 
contact@cinac-afrik.com 
www.cinac-afrik.com 

Diamant Le Clair Inter.
+229 95 95 42 48 / +229 97 57 97 37 /  
+229 21 32 72 17 
diamantleclair@yahoo.fr 
www.africinfo.info 

Globale Dimension
+229 94 45 45 44 / +229 97 56 22 86 
globaledimension@gmail.com 

Les Solutions Énergétiques
+229 97 38 17 26 
salimchitou@yahoo.fr 

Londn Compagnie
+229 96 21 89 61 / +229 97 58 54 36 
adanchyouss@yahoo.fr 
www.lytianjin.com 

Power Afrika
+229 21 32 41 42 
infos@powerafrikagroup.com 
www.powerafrikagroup.com 

Solariss Ing
+229 97 08 60 59 / +229 94 26 55 93 / 
+229 21 33 54 39 
solariss_ing@hotmail.com

Market opportunities for leasing Agribusiness, medical, mining, renewable energy, trade and transport sectors

Fun Fact:

In February 2017, the government of Benin made a decision to lease its government vehicles as a way to cut back on 
costs, especially those related to maintenance.11
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 277 million

Actual or estimated leasing market 
value for movables (2016)

$ 76 million12

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

BOC Insurance Brokers
+267 684 0748
Mobile: +267 766 05940
www.bocbots.weebly.com 

Avis Fleet Services
+267 391 3093
www.avis.co.za

Eqstra Botswana
Gaborone, Botswana
+267 392 4801

List of equipment suppliers  
and/or representatives operating 
in country

Adima Hire
+267 391 0215

AgriSales
+267 390 5326

Ancient Ice Manufacturers (Pty) Ltd
+267 391 0585

Badinao Holdings (Pty) Ltd
+267 76 737 788

Barloworld Equipment
+267 588 4359

Botswana Cap and  
Helmet Manufacturers
+267 533 0298
cancaps@info.bw 

Canon Botswana
+267 395 2698

Coastal Hire
+267 395 3289

Century Office Supplies
+267 391 2655

Equipment Sales and Services (Pty) Ltd
+267 395 2291

Farmers World
+267 319 1686

Fortma Investments
+267 390 8357

Hardox Wearparts Center
+267 397 2978

High-Rise Scaffolding
+267 393 2050

J. Haskins & Sons
+267 395 1001

Mechanised Farming
+267 397 4336

Premier Workwear
+267 395 3324

VWS Envig Botswana
+267 395 3888

Market opportunities for leasing Agriculture, livestock, manufacturing and renewable energy sectors



Key leasing facts

Estimated national leasing market 
potential (2016)

$ 213 million

Actual or estimated leasing market 
value for movables (2016)

$ 11.7 million13

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Alios Finance
+226 25 31 80 04/05
burkinafaso@alios-finance.com 
www.alios-finance.com/site/en/burkina-
faso 

Fidelis Finance (formerly Burkina Bail)
+226 25 31 10 00
http://www.fidelis-finance.com/ 

List of equipment suppliers  
and/or representatives operating 
in country

VEHICLES AND TRANSPORT 

Africa Motors
+226 50 37 39 55 / +226 50 37 89 70 /
+226 50 38 83 79 
amy@africamotorsbf.com 
www.africamotorsbf.com 

CFAO Motors Burkina
+226 50 49 88 00 / +226 50 37 17 65
www.cfaogroup.com 

DIACFA Auto
+226 50 30 62 97 / +226 50 31 33 53 
auto@diacfa.com 
www.diacfa.com 

MCV West Africa 
+226 63 23 52 32 
comlan41@gmail.com 
www.mcv-eg.com 

RYO Automobiles
+226 50 38 95 04 / +226 70 22 70 19 
auto_ryo@yahoo.fr 

SDEA
+226 70 24 45 50 / +226 50 30 11 33 
traore43@caramail.com 

Seab Gr. Fadoul
+226 50 34 33 37 / +226 50 34 31 74 
seab@seab.bf 
www.diacfa.com 

Sodirem Gr. Smaf
+226 50 30 89 65 / +226 50 30 08 77 
sodirem@mail-bf.com 
www.sodirem.bf 

MACHINES OR CONSTRUCTION  
AND MATERIALS

Bia Burkina
+226 50 37 74 40 
info@bia.bf 
www.bia.bf 

Burkina Equipments
+226 50 36 47 66 / +226 50 36 47 68 /
+226 50 36 47 79 
info@burkinaequipements.com 
www.burkinaequipements.com 

Ebomaf
+226 50 37 23 83 / +226 50 37 24 66 
dgebomaf@fasonet.bf 

AGRICULTURE, EQUIPMENT  
AND MATERIALS

GGTI Motors
+226 50 34 60 20 / +226 50 34 60 21 
contact@cgtimotors-bf.com 
www.ggtimotors-bf.com 

Oscar BF
+226 65 98 25 20 
oscarbfaso@gmail.com 
www.oscarsrl.it 

Sagribaf
+226 75 53 77 76 / +226 25 40 18 28 
info@sagribaf.com 
www.sagribaf.com

Tropic Agro Chem
+226 50 30 02 15 
info@tropicagrochem.com 
www.tropicagrochem.com

Market opportunities for leasing Agriculture, construction, renewable energy, and transport sectors

13 6.5 billion FCFA. World Bank Group. “Access to finance for SMEs: Challenges and solutions,” 2016. 49
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In 2010, IFC’s Africa Leasing Facility held leasing workshops which introduced leasing to about 950 participants in Ouagadougou, 
Bobo Dioulasso and Banfora, including over 140 members of the judiciary. IFC further helped draft two tax leasing laws which were 
later adopted by Parliament. 
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Estimated national leasing market 
potential (2016)

$ 58 million14

Actual or estimated leasing market 
value for movables (2016)

15.05 million15

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Banque Commerciale du Burundi 
(Burundi Commercial Bank) 
(BANCOBU)
+257 22 26 52 00
www.bancobu.com 

Ecobank Burundi
+257 22 20 81 00
www.ecobank.com/bi 

FinBank Burundi
+257 22 24 32 06
finbank@usain-bu.net 
www.finbank.co.bi 

List of equipment suppliers  
and/or representatives operating 
in country

Altebu
+257 22 22 29 24 / +257 22 22 29 28 
Altebu1987@yahoo.co.in 

Alpha CD Technology
+257 22 25 42 09 / +257 22 25 42 10 
info@alphacd.biz 
www.alphacd.biz 

BETACO
+257 22 22 72 02 / +257 22 22 72 03 / 
+257 22 22 30 16 
betaco@usan-bu.net 

Bruno Frigo
+257 22 22 94 31 / +257 22 21 15 18 
brunofrigo@onatel.bi 

Cabu Burundi
+257 22 24 71 80 / +257 78 86 80 00 / 
+257 22 22 99 55 
cabu_burundi@yahoo.fr 

Capco
+257 22 22 51 73 / +257 22 22 29 48

Dabitron Lifts & Elevators
+39 33 19 30 49 64 / +39 33 19 30 49 64 
dabitronimpianti@hotmail.it 
www.dabitronimpianti.net 

East African Cables Gr. Ladak
www.groupeladak.com 

Metalubia
+257 22 22 23 30 / +257 22 22 23 84 / 
+257 22 22 72 33

Otis Burundi
+257 22 24 71 80 / +257 78 86 80 00 / 
+257 22 22 99 55 
cabu_burundi@yahoo.fr 

Run Co.
+257 22 21 16 29 / +257 22 22 32 84 / 
+257 22 22 32 85 
run@cbinf.com 

Sobelec
+257 22 22 37 84 / +257 22 22 21 50

Unitech
+257 22 21 01 11 / +257 22 24 95 96 /  
+257 22 22 99 56 
info@unitech.bi

Market opportunities for leasing Agriculture, manufacturing, renewable energy, and transport sectors

Prior to IFC intervention in 2013, there were several impediments within Burundi’s leasing laws which made leasing less attractive 
to potential entrants. Issues related to depreciation and deductibility, as well as the non-deductibility of VAT for leasing equipment, 
were paramount concerns. IFC joined forces with the Bank of the Republic of Burundi and other relevant counterparts to better 
define the national leasing law. As a result, a new leasing law adopted in 2016 further outlined leasing activities, including the 
leasing contract, regulation and conditions of leasing activity. IFC also trained almost 160 participants in the cities of Buja,  
Ngozi et Gitega.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 457 million 

Actual or estimated leasing market 
value for movables (2016)

$ 205 million (2016)16

National leasing association or 
organization covering leasing

Cameroon Leasing Association (Camlease) 
+237 33 42 77 33
camleaseassociation@yahoo.fr 
www.camlease.org 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Africa Leasing Company
+237 33 42 77 33 
africaleasing@yahoo.fr 

Alios Finance Cameroun
+237 33 42 74 78
cameroun@alios-finance.com 
www.alios-finance.com 

Banque Internationale Pour  
l’Epargne et le Crédit
+237 33 43 60 00
bicec@bicec.banquepopulaire.cm 
www.bicec.com

PRO-PME
+237 33 42 31 05 / +237 99 50 55 12 /  
+237 77 50 08 13
financement@propme.com 

Société Commerciale de Banque 
Cameroun 
+237 33 43 53 00
www.scbcameroun.net

Société Générale des Banques  
au Cameroun
+237 33 42 27 10 / +237 33 42 70 04 /  
+237 33 42 12 91 / +237 33 42 87 72

List of equipment suppliers  
and/or representatives operating 
in country

Camco Equipment
+237 90 90 92 23 
hr-cm@camco.cn 

CFAO Equipment –  
Douala Headquarters
+237 694 440 440

Kanu Equipment
+237 680 52 29 94

AGRIBUSINESS ENTERPRISES  
AND SUPPLIERS OF EQUIPMENT  
AND SERVICES

Africaware
+237 33 09 49 56 / +237 33 43 31 79
www.gmandonne@afric-aware.com 

Atlantic Agri-tech S.A.
+237 33 43 43 66
www.atlantic-agritech.com 

Hevea Cameroun (Hevecam)
+237 33 42 75 64 / +237 33 42 75 64
www.hevecam.com 

RENEWABLE ENERGY  
EQUIPMENT SUPPLIERS

AFRISOLE TECH SAS
+237 696 647 496 / +237 671 713 973
Mobile: +237 695 05 17 70
www.afrisole-tech.com 

Cameroon Renewable Energy Systems
+237 673 082 828
Mobile: +237 694 22 47 22

Général Construction and Services 
Sarl (GECOSER)
+237 22 21 23 62

Leapahead Consulting 
+237 22 20 48 75 / +237 97 71 49 37
www.leapahead.cm 

Maguysama Solar Technologies
+237 242 60 46 03 / +237 652 21 49 47
Mobile: +237 699 36 43 13
www.maguysama.odoo.com 

Tunach Engineering Group Ltd
+237 33 56 29 17
Mobile: +237 73 56 00 23
www.tunachgroup.com

Market opportunities for leasing Agriculture, manufacturing, oil and gas, renewable energy, and transport sectors

16 Camlease, 2017.
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In Cameroon, prior to IFC engagement in 2008, there was no specific legal framework for leasing operations in the country. Initial 
development of the sector was hindered by two main barriers. On the legal side, there was no leasing law. The lack of such law 
meant that in case of lessee default, it was difficult for a lessor to repossess the equipment if the lessee failed to pay, or was unable 
to make agreed upon payments. This therefore acted as a deterrent to many potential leasing operators. 

On the fiscal and customs sides, it was also necessary to resolve the unfavorable tax regime, which lacked favorable VAT treatment 
for the lessor, deductible provisions, depreciation, tax transparency, as well as more reasonable registration fees and rental and 
transfer taxes. 

Taking this into consideration, the ALF team helped draft a new leasing law, which was passed in December 2011. During its  
in-country engagement, IFC also trained almost 1,900 small business owners, equipment and car dealer employees, financial and 
legal professionals and government employees throughout the country. 

Understanding the importance of a national champion to help drive leasing market growth, IFC provided technical assistance and 
financial support that helped give birth to the Cameroon Leasing Association, known as Camlease, which was formally launched 
in 2009. 

Confident in the country’s leasing potential, in 2013, the government of Cameroon provided $ 10 million to 
three local leasing companies: Africa Leasing Company, Alios Cameroon, and Société Générale Cameroon.  
The financing was aimed specifically at helping to grow the country’s small and medium-sized businesses through leasing.

Between 2010 and 2016, Cameroon’s leasing market grew from $ 75 million to $ 205 million. Today, Camlease enjoys strong 
membership and is an active promoter of leasing in Cameroon.

COUNTRY SNAPSHOTS 10
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Estimated national leasing market 
potential (2016)

$ 41 million

Actual or estimated leasing market 
value for movables (2016)

$ 3.4 million (2016)17

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Aercap 
http://www.aercap.com/ 

Banco Comercial do Atlântico (BCA)
+238 260 46 60
http://www.bca.cv/ 

Promoleasing - Sociedade de Locação 
Financeira, SA
+238 260 84 70 / +238 260 84 71 /  
+238 260 84 72
apromotora@apromotora.cv 
http://www.apromotora.cv/ 

List of equipment suppliers  
and/or representatives operating 
in country

Adesoft
+238 260 08 60

Agro Centro
+238 261 24 25 / +238 261 15 17 
agrocentro@cvtelecom.cv 

Agro Produtos
+238 264 72 75 / +238 264 70 29 
agroprodutos@cvtelecom.cv 

CGE
+238 225 13 04

Eduteca Alf 
+238 281 19 44

Electro Alfa 
+238 261 15 45 / +238 261 10 95

Electrogomes 
+238 264 70 72

Electromec 
+238 262 78 93

Infoelectronica
+238 261 69 91 
infoecv@cvtelecom.cv 

Inforgest
+238 232 11 33

Inforsal
+238 241 14 20 / +238 241 39 00 
inforsal@cvtelecom.cv 
www.inforsal.com 

Microtecnica 
+238 241 22 46 
microtecnica@cvtelecom.cv 

Multi Protese
+238 261 95 20

Resul Cabo Verde
+238 261 18 66 / +238 992 33 87 /  
+238 261 18 83 
resulcv@cvtelecom.cv 

Sorbogas
+238 232 39 08 / +238 232 39 13

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

Following IFC’s first engagement in Cabo Verde in 2006, a market study determined there was no need for legal reform because a 
suitable framework for leasing was already in place. IFC therefore focused its efforts on providing technical expertise to the Cabo 
Verdean Central Bank and other potential market players to help grow the leasing market. In total, over 50 small business owners 
were trained.
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17 Based upon a progressive increase in leasing potential of 20% per year from an estimated potential of $ 10 million in 2007, the last available data provided in a  

 2006 feasibility study prepared by Codaven. 
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Estimated national leasing market 
potential (2016)

$ 23 million

Actual or estimated leasing market 
value for movables (2016)

$ 8.8 million18

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

CFAO (Avis Leasing Services)
+236 21 61 3278
www.cfao-automotive.com 

List of equipment suppliers  
and/or representatives operating 
in country

CFAO Centrafrique 
+236 21 61 32 78 / +236 21 61 73 64 
cfaorca@cfao.com 
www.cfaogroup.com

Dameca Gr. Kamach 
+236 21 61 18 05 / +236 21 61 77 58 
groupekamach@yahoo.fr

Siemi Gr. Kamach 
+236 21 61 11 22 / +236 21 61 36 44 / 
+236 21 61 54 77 
brossette@intnet.cf 

RENTAL OF CONSTRUCTION 
EQUIPMENT

Fonds Routier 
+236 21 61 11 57 / +236 21 61 68 63 
fondsroutier@admn.cf 

GER 
+236 21 61 14 61 / +236 21 61 08 16 
 ger@intnet.cf

Groupe Bamelec 
+236 21 61 12 99 / +236 21 61 37 48 
cyberbamelec@hotmail.com 

GACOA SIV 
+236 21 61 56 40 / +236 21 61 09 55 

Lt Cimpex Centrafrique 
+236 75 25 10 10 / +236 72 75 39 10 
info@ltcimpex.com 
www.ltcimpex.com 

Scar Gr. Fadoul 
+236 21 61 09 66 / +236 21 61 05 09 
scarauto@intnet.cf

Market opportunities for leasing Agriculture, forestry, mining and renewable energy sectors

5518 Estimate based on 0.5% average penetration of GDP.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 202 million

Actual or estimated leasing market 
value for movables (2016)

$ 48 million19

National leasing association or 
organization covering leasing

Association Professionnelle des Banques et des  
Etablissements Financiers (APBEF)

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

CFAO (AVIS Leasing)
+235 22 51 92 81
www.cfao-automotive.com 

Société Générale
+235 22 52 28 01
contact.qualitesgtchad@socgen.com 
http://societegenerale.td/fr 

List of equipment suppliers  
and/or representatives operating 
in country

Aglovep
+235 66 29 88 69 / +235 22 52 72 08 
tadjnaht@hotmail.com 

Airwell Clima Tchad
+235 22 52 30 03 / +235 99 84 40 00 
clima.tchad@gmail.com 
www.airwell-residential.fr 

Al Rahma
+235 22 51 41 19

CFAO Motors
+235 22 51 92 81 
cfaomotorstchad@cfao.com 
www.cfaogroup.com 

CFE Tchad
+235 22 51 43 58 
secretaire1@cfetchad.com 
www.cfe.be 

CNCG
+235 22 51 92 56 / +235 22 52 52 23 
cncg@intnet.td 

Diagnose Auto
+235 68 19 27 27 
contact@diagnose-auto.net 
www.diagnose-auto.net 

Elfroc Services
+235 66 30 57 29 / +235 66 29 75 52 
elfrog_services@yahoo.fr 

Encobat Group 3A
+235 62 93 47 34 / +235 62 93 47 33 
encobat@encobat3a.com 
www.encobat3a.com 

Froid Electricité Climatisation
+235 66 29 45 12 / +235 99 10 10 10 
fecsarl@yahoo.fr

Geyser
+235 95 47 95 95 / +235 66 29 12 92 
geyser@geyser-sa.com 
www.geyser-sa.com 

Groupe Diaspora
+235 22 51 51 02 / +235 22 51 51 41 /  
+235 99 93 02 38 / +235 66 01 06 82 
diaspora_tc@yahoo.fr 

L’Albatros
+235 68 84 99 91 / +235 90 64 92 98 
lalbatrosmultiservices@gmail.com 

SOREP Tchad
+235 62 47 60 60 / +235 66 90 95 05 
soreptchad@gmail.com 

STMT
+235 22 52 74 12 
abakaradam@hotmail.com
www.stmt-tchad.com

Market opportunities for leasing Agribusiness, medical, mining, trade and transport sectors
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19 Estimate based on an average 0.5% penetration of GDP. 
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In 2014, the government of Chad requested IFC support to implement a national leasing project. The country’s lack of a leasing 
law, in addition to an unattractive tax treatment for leasing, were determined to be two barriers to further sector growth. 
Following initial IFC support in drafting a leasing law, the Chad leasing law was passed in December 2015. Shortly thereafter,  
the bank, Société Générale organized an event to officially launch its leasing department. 

To date, IFC has trained about 850 stakeholders in Chad. These include: lawyers, magistrates, customs and tax officers, accounting 
officers, bankers, small business owners and managers – over 500 of which were female. Thanks to IFC’s training of trainers 
program, ten qualified leasing trainers remain in Chad, capable of providing support on leasing to small businesses.

COUNTRY SNAPSHOTS 10
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Estimated national leasing market 
potential (2016)

$ 9 million

Actual or estimated leasing market 
value for movables (2016)

$ 3.1 million20

National leasing association or 
organization covering leasing

- 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Bank for Industry and Commerce
+269 773 02 43
bic@comorestelecom.km 

Development Bank of Comoros (BDC)
+269 773 08 18
http://bdev.16mb.com

Exim Bank of Comoros SA  
(subsidiary of Exim bank of Tanzania)
+269 773 94 00
https://www.eximbank-km.com 

Federal Bank of Commerce
+269 773 888082
http://www.bfcbanque.com

List of equipment suppliers  
and/or representatives operating 
in country

Anrtic Comores
+269 328 02 98 / +269 773 87 63 
abdouanrtic@gmail.com 
www.anrtic.co.km 

Boltosoft Consulting
contact@boltosoft.com 
www.boltosoft.com 

Comoros Network Services
+269 326 93 25 
cns.comores@gmail.com 

Comores Conseil Ingenierie
+269 773 89 96 
2ci@comorestelecom.km 

SORNAV
+269 773 03 77 / +269 773 03 77

Market opportunities for leasing Agriculture, education, manufacturing, renewable energy and transport sectors

The Africa Leasing Facility provided support to the government of Comoros which led to the passage of the country’s first leasing law 
in June 2012. In support of leasing development in Comoros, $ 1 million grant was secured from Kuwait Fund. The beneficiaries of this 
fund is leasing stakeholders including the national leasing association.

20 Estimate based on an average 0.5% penetration of GDP. 
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Estimated national leasing market 
potential (2016)

$ 311 million

Actual or estimated leasing market 
value for movables (2016)

$ 39.15 million21

National leasing association or 
organization covering leasing

- 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

BGFIBANK Congo
www.bgfionline.com/cg 

CFAO Motors Congo 
+242 05 550 17 78 / +242 06 665 44 65
http://www.cfao-automotive.com 

Crédit du Congo
+242 06 665 38 01
www.creditducongo.com

Société Congolaise de Financement et 
de Participation (SOCOFIN)
+242 281 40 51 / +242 281 40 52 /  
+242 505 18 65
www.bgfi.com 

List of equipment suppliers  
and/or representatives operating 
in country

ACS
+242 22 281 12 84 / +242 22 281 07 77 
+242 06 664 56 56 / +242 33 170 24 86 52
bzvagence@acs-congo.com 
www.acs-congo.com 

Afrimel Italgru
+242 06 657 17 20 
kiwaniking@afrimel-italgru.com 

C. Dandres
+242 22 281 07 25 / +242 06 670 04 84 /  
+242 22 281 07 24 
ets_dandres@yahoo.fr 

Clim Plus
+242 22 294 44 58 / +242 05 550 03 21 
climplus@climplus-congo.com 

Codisco
+242 06 621 38 38 / +242 22 294 07 80 
codisco@codisco-congo.com 

Congo Automobiles
+242 05 553 61 11 / +242 22 294 00 70 /  
+242 22 294 42 19 
congoauto@yahoo.fr 

Congopro Africa Leasing Motors
+242 05 666 50 50 / +242 01 333 01 33 
location-africaleasing@sahgroup.com 

Congo Génie Climatique
+242 06 455 49 03 / +242 05 773 88 55 
congogenieclimatique@yahoo.com 
www.congogenieclimatique.fr 

Coplom
+242 05 557 99 92 
coplomsarl@yahoo.fr

Demimpex Congo
+242 22 281 34 29

Ellissa Group
www.ellissagroup.com 

Equateur Business International
+242 22 294 00 90 / +242 554 90 90 
info@equabusiness.com 
www.equabusiness.com 

Sho Congo
www.tractafric.com 

Tradeconcept Congo
+242 05 553 66 30 / +242 32 87 65 66 54 
magali.ptn@tradeconcept.org 
www.tradeconcept.org

Market opportunities for leasing Agriculture, forestry, manufacturing, mining and renewable energy sectors

21 Estimate based on an average 0.5% penetration of GDP. 
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 1.060 billion22

Actual or estimated leasing market 
value for movables (2016)

$ 168 million23

National leasing association or 
organization covering leasing

- 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Alios Finance 
+225 21 21 07 07
cotedivoire@alios-finance.com 
www.alios-finance.com/site/fr/cote-d-
ivoire 

Banque Atlantique CI 
+225 21 75 19 20
info@banqueatlantique.net 
http://banqueatlantique.net/reseau/cote-
divoire 

BICICI 
+225 20 24 24 24
http://www.bicici.com/ 

FIDELIS 
+225 22 44 88 00
http://www.fidelis-finance.com 

NSIA Bank 
+225 80 20 08 00
http://www.nsiabanque.ci/ 

SGBCI 
+225 20 20 12 34
info.sgbci@socgen.com 
https://www.societegenerale.ci/

SIB
+225 22 49 59 66
http://www.sib.ci/ 

Cô
te

 d
’Iv

oi
re

22 IFC Leasing Market Study for Côte d’Ivoire, 2015.
23 CFA 95 billion, BCEAO Annual Report 2016.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

CIE
+225 21 23 33 00 / +225 21 23 63 22 
info@groupecie.net 
www.groupecie.net 

Concept & Techniques des Énergies
+225 22 49 11 55 
cte.energie12@gmail.com 

Économie d’Énergie
+225 56 07 90 29 / +225 48 94 60 30 
sales@facturedelectricite.com 
www.facturedelectricite.com 

EGEI
+225 22 00 16 64 
egei.info@gmail.com 

Inter Équipement Afrique
+225 22 48 88 22 
iea@inter-equipement.com 
www.ieafrique-medical.com 

Perform
+225 22 42 46 51 / +225 22 42 21 16 
performci@yahoo.fr 

Réseaux Plexus Solaire
+225 48 94 60 30 
info@solar-plexus.org 
www.solaire-plexus.org 

S Green Technologies
+33 662 92 53 75 / +33 58 18 55 90 
sgreentec@gmail.com 
www.sgreentechnologies.com 

SARIS 
+225 09 53 48 70 
danmojskouakou@yahoo.fr

Kanu Equipment
+225 57 92 37 97 / +225 23 46 35 93 
francois@kanuequipment.com 
www.kanuequipment.com 

Africa Trading 
+225 21 00 23 26 
africatrading.ci@gmail.com 

Association AVDLCI
+225 47 18 75 38 
rodolpheavdlci33@hotmail.com 
www.assoavdlci-dev.org 

Erotec
+225 78 23 23 43 / +225 06 80 10 22 
ci.erotec@yahoo.com 

Groupe Zaman
+225 01 04 02 12 
groupezaman@gmail.com 
www.groupezaman@gmail.com

Iconel
+225 04 97 95 97 / +225 47 20 79 04 
iconel-sarl@outlook.fr 

Ivoire Agro Technologie
+225 23 57 21 29 
infosivoireagrotechnologie@gmail.com 

Manutention Africaine CI
+225 23 46 63 68 / +225 23 53 55 80 
info@manutafci.com 
www.manutafci.com 

Market opportunities for leasing Agribusiness, medical, mining, trade and transport sectors

Prior to IFC’s first leasing engagement in Côte d’Ivoire in 2010, no national leasing law existed and only one entity offered leasing 
– Alios Finance CI, formerly known as Société Africaine de Crédit Automobile (SAFCA). Today, seven entities – ALIOS Finance,  
Banque Atlantique CI, BICICI, FIDELIS, NSIA Bank, SGBCI and SBI – offer finance, agri and/or micro-leasing services. 

Throughout 2012, the ALF team drafted six pieces of leasing legislation and regulations and provided additional recommendations 
to the Ministry of Finance on leasing and tax reforms. In May 2012, Parliament approved and passed four of them in an effort to 
promote and facilitate entry into the leasing business and to introduce for the first time, a leasing mortgage. The leasing law was 
ratified in December 2015. 

IFC was also instrumental in training approximately 2,400 market participants throughout the country. And, in 2015, in partnership 
with the government, the team launched a national awareness campaign in Abidjan, Bouake, Korogho and Yamoussoukro.  
Abidjan hosted a regional leasing forum in September 2016, which gathered over 200 leasing practitioners from across the continent.
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Estimated national leasing market 
potential (2016)

$ 483 million 

Actual or estimated leasing market 
value for movables (2016)

$ 175 million24

National leasing association or 
organization covering leasing

Association Professionnelle des Banques et  
Établissements Financiers (APBEF)

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Rawbank
4488 (free for national calls only)
+243 99 601 6300 / +243 99 832 0001
+243 81 983 2000 / +243 99 832 0000
contact@rawbank.cd 
www.rawbank.cd 

FBN Bank Congo
+243 81 555 8858
contact@fbnbankrdc.com 
www.fbnbankrdc.com 

CFAO (AVIS Leasing)
+243 81 558 6446/7
http://www.cfao-automotive.com/en/
subsidiaries/cfao-motors-rdc 

List of equipment suppliers  
and/or representatives operating 
in country

Brico-Center
+243 99 99 10 / +243 81 99 10 400
info@brico-center.com
www.brico-center.com 

CFAO Equipment 
+243 81 558 6446/7

Chanic Groups 
+243 81 715 2720

DEM DRC 
+243 97 601 0037 
info@dem-drc.com 
www-dem-group.com 

DTS AIRCO
Devos Tehnique Solutions
+243 82 003 6078
dtsairco@gmail.com 

Groupe Sawa Sawa Sarl
+243 99 70 21 909 / +243 84 35 27 315
www.groupesawasawa.com 

Mining Company Katanga Group
+243 99 70 40 594
mckgroup@mwangaza.cd 

PRODIMPEX
+243 85 140 6657 / +243 99 99 47 847 / 
+243 81 711 5979 
sales@prodimpex.com
sales1@prodimpex.com

Redico Sarl
+243 84 429 9249
redico.commercial@gmail.com

Market opportunities for leasing Agribusiness, medical, mining, trade and transport sectors

In DRC, IFC drafted three pieces of critical legislation related to improving the legislative, regulatory and tax environment related 
to leasing. This culminated in the introduction of special VAT treatment for leasing operations in 2010 and the adoption of the 
leasing law in 2015. Throughout the years, IFC has also trained over 500 small business owners, financial institution employees and 
government staff. And, in 2017, Rawbank, whose staff benefitted from IFC leasing trainings, launched leasing operations. 

24 Estimate based on an average 0.5% penetration of GDP.
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Estimated national leasing market 
potential (2016)

$ 83 million

Actual or estimated leasing market 
value for movables (2016)

$ 9.45 million25

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Banque de Dépôt et de Crédit Djibouti
+253 21 35 35 34 
contact@bdcdjibouti.com 
http://bdcdjibouti.com 

Halt Group
+253 77 17 22 14 
www.haltgroup-djibouti.com 

Mix Telematics Fleet
www.mixtelematics-africa.com 
+27 11 654 8000 (South Africa)
+256 31 231 4381/4300 (Uganda) 

List of equipment suppliers  
and/or representatives operating 
in country

AC RIES
+253 35 26 56 / +253 35 02 14 / +253 35 35 29 
acr@intnet.dj 

CNC
+253 35 41 41 / +253 35 43 43 
cnc@intnet.dj 
www.cnc.dj 

Demim
+253 48 80 94 50 / +253 507 08 26 67 /  
+253 48 80 94 54 
sa@demimpex-me.ae 
www.demimpex-me.ae 

Djib Medic
+253 35 04 62 / +253 35 70 00 
djibmedic@intnet.dj 

Go Amin
+253 35 75 50 / +253 35 72 30  
go-amin@intnet.dj

Inovatix
www.inovatix.co 

Select
+253 35 33 12 / +253 84 17 24 / +253 35 20 92 
select@intnet.dj 

SODELEC
+253 35 21 74 / +253 35 22 37 
sodelec@intnet.dj 

SOMELEC
+253 21 34 17 78 / +253 21 34 05 64 
somelecdjib@intnet.dj 
www.somelecdjib.com

Market opportunities for leasing Agriculture, animal husbandry, construction, manufacturing, and renewable  
energy sectors

In November 2017, IFC signed a cooperation agreement to engage with Djibouti’s Central Bank to provide training to local small 
business owners and leasing stakeholders. It further agreed to assist the Central Bank to improve relevant leasing directives.  
To date, the Africa Leasing Facility has trained 95 representatives from the Central Bank, multilateral finance institutions, and small 
business owners.

25 Estimate based on an average 0.5% penetration of GDP.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 8.76 billion26

Actual or estimated leasing market 
value for movables (2016)

$1.4 billion27

National leasing association or 
organization covering leasing

Egyptian Leasing Association
info@ela-egypt.com 
http://ela-egypt.com

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Al Ahly Leasing Company
+20 3 2 3854 1400
info@alc.com.eg
http://alc.com.eg/en/ 

Al Tawfeek Leasing (A.T. Lease)
+203 420 2058/2380/2496
info@at-lease.com 
http://www.at-lease.com  

Corporate Leasing Company 
(CORPLEASE)
+20 2 3531 1000
www.corplease.com.eg 

EFG Hermes Leasing
+20 2 3535 6743
www.efghermesleasing.com 

Egypt Financial Services GB Lease 
+20 2 3539 1047
www.ghabbourauto.com 

Four Wheels Company
+20 2 2274 6104
Mobile : +2 0122 27 29 837
four.wheels@hotmail.com
www.4-wheels.net/ 

Global Leasing Company
+20 2 261 135 13 / +20 2 261 135 14 /  
+20 2 261 135 15
glc@globalleasingco.com 
http://www.globalleasingco.com/ 

International Co. for Leasing (Incolease)
+20 2 3336 6808 
incolease@incolease.com 
www.incolease.com 

Nile Financial Leasing Company
+20 2 2751 5274
+20 2 2750 7402
mamer@nfl-eg.com 

Opel Egypt 
www.opelegypt.net 

ORIX Leasing Egypt SAE
+20 2 2792 2757 
www.orix-egypt.com 

QNB AlAhli Leasing
+20 2 19700
http://www.qnbalahli.com 

Tamweel Leasing Finance
+2 2 2578 5844 
www.tamweeleg.com/leasingfinance 

Technolease for Financial Leasing
+2 2 0252 53737
Mobile: +2 01006034444
www.bkgroupeg.com/en/sec/leasing 

26 Estimate based on the average of the three scenarios at the following rates: 15% of GRCF, 25% of capital goods, and 5% of GDP.
27 Egypt’s total leasing market size for 2016 is estimated to be EGP 53.85 billion, or $ 3.05 billion. Property leases comprise between 41% and 70% of this portfolio.  

 Assuming an average, the movable portion would comprise 45.5%, hence US $1.4 billion.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

AB Care Group, AB Care Supplies &  
AB Care Technology 
Medical Supply Store
+20 2 2266 6606

Atlas Copco Equipment Egypt
Industrial Equipment Supplier
+20 2 4614 0800

ATCO Projects Engineering 
Consultation Office (Vermeer Egypt)
Oil Field Equipment Supplier
+20 2 2447 2020

BM-Egypt for Medical &  
Scientific Equipment
Medical Equipment Supplier
+20 3 760 9000

Egyptian Establishment for 
Electromechanical Supplies Co.
Industrial Equipment Supplier
Qism El-Khalifa, Egypt
+20 100 106 1791

Feedmix Egypt Co. Feed Industry
Animal Feed Store
+20 2 46651733 / +20 128 388 8444

Gea Grade Refrigeration Egypt
Industrial Equipment Supplier
+20 2 4498 3565

Hardox Wearparts Center 
Industrial Equipment Supplier
+20 2 2973 9065 (Cairo, Egypt)
+20 100 164 7576 (Alexandria, Egypt)
+20 2 3540 4103 (Giza, Egypt)

ITECO Oilfield Supply: 
Middle East – Egypt
Pipe Supplier
+20 2 2703 3285

Karcher Egypt-ELBassiouni
Cleaning Equipment supplier and 
Cleaning Service
Giza, Egypt
+20 100 009 0995

Scitra Egypt
Industrial Equipment Supplier
+20 111 438 8777

Serfilco Egypt
Industrial Equipment Supplier
+20 2 3335 3664

Spina Group Egypt Ltd
Industrial Equipment Supplier
+20 2 2521 1082

System Egypt Llc
Industrial Equipment Supplier 
+20 102 669 6096

SkyLift Group (Egypt)
Industrial Equipment Supplier
+20 122 459 1101

Uhde Engineering Egypt
Industrial Equipment Supplier
Qism El-Nozha, Egypt
+20 2 2266 2885

Market opportunities for leasing Agriculture, manufacturing, and renewable energy sectors

Fun Fact: 

The 2017 Global Leasing Report states that in 2015 Egypt was the second largest leasing market on the continent with 
respect to new leasing volumes at $ 1.37 billion.

According to a recent report by the Egyptian Financial Supervisory Authority (EFSA), Al Tawfeek Leasing Co. was 
ranked the number one leasing company in the country. With a market share of 13.38 percent, its volume of finances 
reached 880.29 million Egyptian pounds ($ 48.7 million) at the end of the first quarter of 2017.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 294 million

Actual or estimated leasing market 
value for movables (2016)

$ 50.9 million28

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

BGFI Bank
+240 333 09 63 53
www.guinee-equatoriale.bgfi.com 

GE Leasing
+240 555 78 20 50
www.generaleasing.com/guinea 

Paul-B Oil and Gas Services
www.paulb-nigeriaplc.com

List of equipment suppliers  
and/or representatives operating 
in country

Advanced Technologies
+240 09 41 04 / +240 09 41 04 
 advancedtech@intnet.gq 

Boseg
+240 333 09 17 45 / +240 333 09 06 62 
bouygoff@intnet.gq 

Cegelec
+240 09 00 72

CFAO Motors
+240 333 08 35 38 / +240 333 08 38 55 / 
+240 333 08 35 39
www.cfaomotors-guineeequatoriale.com 

EL FRIO
+240 222 23 12 82 
elfrioservices@gmail.com 
www.facebook.com/elfrio.guinea.
ecuatorial 

Energe
+240 08 22 19

FROGE
+240 09 25 08 / +240 09 33 13 
froge@intnet.gq 

GE ELEC
+240 09 05 00 / +240 09 05 01 
ge-elec@intnet.gq 

Ibero Ecuatorial
+240 08 18 70

RYESA
+240 09 20 28 / +240 09 20 33

Sogea Satom
+240 09 20 49 / +240 09 20 99 
sogeac.m@intnet.gq 
www.sogea.fr 

SEGESA
+240 09 34 66 / +240 09 31 66 /  
+240 08 20 22
segesa@intnet.gq 

SOGEC
+240 08 48 75 / +240 08 48 76 
 sogec@intnet.gq

Market opportunities for leasing Agriculture, hospitality, manufacturing, oil and gas, and renewable energy sectors

28 Estimate based on an average of 0.5% penetration of GDP.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 44 million29

Actual or estimated leasing market 
value for movables (2016)

$ 5.4 million30

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Commercial Bank of Eritrea
+291 1 121844

List of equipment suppliers  
and/or representatives operating 
in country

Harena Electricals
+291 188363

Tenak Africa 
Laboratory Equipment
www.tenak-africa.com 

Market opportunities for leasing Renewable energy, transport, trade and commerce, agriculture

29 Estimate uses data from IMF databank.
30 Estimate based on a 0.1% penetration of GDP.
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Estimated national leasing market 
potential (2016)

$ 1.052 billion

Actual or estimated leasing market 
value for movables (2016)

$ 153.7 million31

National leasing association or 
organization covering leasing

National Bank of Ethiopia (finance lease and hire-purchase) 
www.nbe.gov.et

Ministry of Trade (operating lease)
www.mot.gov.et 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Development Bank of Ethiopia
+251 115 51 11 88/89
dbe@ethionet.et 
www.dbe.com.et 

Addis Capital Goods Finance  
Business S.C.
+251 911 744753 / +251 118 27 6805
mesense@yahoo.com

Debub Capital Goods Finance  
Business S.C.
+251 936 475076 / +251 462-125191 / 
+251 462 208091
bachetarekegn@gmail.com

Oromia Capital Goods Finance 
Business S.C.
mesk_1988@yahoo.com

Kaza Capital Goods Finance  
Business S.C. 
+251 914 494970 / +251 344 409306
geretassew98@gmail.com

Waliya Capital Goods Finance 
Business S.C.
+251 918 779060 / +251 582 206780
wondaleg@yahoo.com

31 Estimate based on total combined portfolios of the five regional leasing companies and the Development Bank of Ethiopia for 2016/2017.  

 DBE contributed over $ 140 million.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

Abduljewad Abubeker - Addis Ababa
+251 011 371 74 18 / +251 011 372 62 77

Aber International Trading  
& Engineering
+251 011 661 14 14 / +251 011 552 79 12

Apna Global Industries
info@apna-global.com 
www.apna-global.com 

Abogne General Trading - Addis Ababa
+251 011 550 58 80 / +251 011 553 17 57 / 
+251 011 553 14 88 / +251 011 553 35 24 
abogne@ethionet.et 
www.abogne.com 

Abokker Trading
+251 011 551 92 52 / +251 011 551 02 77 
abokker.trading@ethionet.et 

AB Square
+251 011 554 05 43 / +251 011 554 05 45 
abindueng@ethionet.et 

Adoulis Engineering East African - 
Addis Ababa
+251 011 553 65 57 / +251 011 553 48 11

Agad Engineering Trade
+251 011 466 98 10 / +251 011 466 98 09 
ethhagetco@ethionet.et 

Alti General Trading
+251 011 550 93 90 / +251 011 552 65 97 
alti@ethionet.et 

Asa Trading - Addis Ababa
+251 011 663 56 11 / +251 011 662 30 62

Awash Flour & Biscuit Factory
+251 011 277 99 33 / +251 011 654 53 46

Awassa Green Wood
+251 011 552 89 00 / +251 011 552 88 08 
awassagreenwood@ethionet.et
www.awassagreenwood.com

Bespo Electromechanical Services
+251 011 553 52 11 / +251 011 553 51 33 
bespo@ethionet.et 
www.bespo.com 

Beza Industries
+251 011 279 59 36 / +251 011 279 59 38 
bezaind@ethionet.et 

Biselex Ethiopia
+251 011 662 86 00 / +251 011 662 86 04 
biselex.eth@ethionet.et 
www.addischamber.com/biselex.htm
 

CABEY 
+251 011 663 86 04 
cabey-2@ethionet.et 

Century General Trading - Addis Ababa
+251 011 277 75 57 / +251 011 275 20 10

Delma Agri Business - Addis Ababa
+251 011 157 75 75 / +251 011 155 70 59 
delma-agri@ethionet.et 
www.delmaagri.com 

Deweto
+251 011 629 19 31 / +251 011 629 34 21 
deweto@ethionet.et 
www.deweto.com

Edan Electro Power Trading
+251 011 111 47 64 / +251 011 156 83 60 
edanpower@ethionet.et 

Ersha
+251 011 466 14 93 / +251 011 466 14 92 
ersha@ethionet.et 
www.ersha.org 

Ethiopian Cleaner Production Center
+251 011 111 76 21 / +251 011 111 76 26 
ecpc@ethionet.et 

Ethiopian Grain Trade
+251 011 465 31 66 / +251 011 465 54 28 
egte@ethionet.et 
www.egtemis.com 

Gad Business
+251 011 442 38 92 / +251 011 442 38 96 
gadent@ethionet.et

Gat 
+251 011 416 66 12 / +251 011 465 52 44

Guna Trading House
+251 011 465 22 88 / +251 011 465 46 33 
guna.trading@ethionet.et 
www.efforgroup.or 

ORDA
www.ordainternational.org 

Oromia Environmental
+251 011 618 57 71 / +251 011 618 57 72 
oromiaep@ethionet.et   

Ries Engineering
+251 011 443 12 63 / +251 011 442 06 71 
resco.sales@ethionet.et 

Spot Pharmaceutical & Medical 
Equipment
+251 093 010 01 73 / +251 091 121 45 55 
info@spotpharma.com
www.spotpharma.com

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors
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The Africa Leasing Facility began working with the government of Ethiopia as early as 2008 to deliver SME leasing training and 
discuss the government’s strategy for sector development. By 2013, as the government started to consider and better understand 
the potential of the leasing product, it incorporated leasing market development into its five-year growth plan and requested 
the World Bank Group help finance such activities. The result was the creation of the World Bank-European Investment Bank  
$ 276 million SME Financing Facility, for lease financing and working capital financing to SMEs which was to be directly provided to 
leasing companies and banks starting in 2017. 

As the new financing facility was under discussion, ALF continued to support the National Bank of Ethiopia (NBE) to help draft some 
18 leasing directives, 5 of which have been passed. It also delivered leasing training and arranged for NBE staff to participate in two 
study tours in Sri Lanka and Mauritius. The result was the set-up 5 regional leasing companies with an initial capital of US $10million 
each to introduce leasing to provide access to finance to the missing middle SMEs. Also, as a result of IFC’s technical support to 
the government of Ethiopia, the Ethiopian Investment Commission introduced a policy reform to allow foreign participation in the 
financial sector specifically only for leasing and capital goods financing. Leasing is the only sector within the financial system that 
is currently open for foreign owned participation.

Employees from the country’s five regional leasing companies in the Addis, Awasa, Bahir Dar, Kaza (Tigray) and Oromia regions 
are also benefitting from training provided jointly by IFC and technical assistance provider, Enterprise Partners. The objective is to 
prepare their institutions to qualify for financing from the new SME Finance Facility. 

In addition, as all national leasing companies have been processing leasing transactions manually, IFC arranged for leasing software 
provider, Odessa Technologies, to deliver a training to help them understand the benefits of automating and streamlining their 
processes. To date, over 330 employees from financial intuitions and small businesses have been trained.

As the first provider to qualify for the SME Financing Facility and the institution through which all funds will be channeled, 1,000 staff 
from the Development Bank of Ethiopia are expected to be trained throughout the country in the next two years, throughout its  
13 districts. The objective is to empower staff to better serve SMEs by training them in assessing SME business proposals and developing 
suitable financial products and lending methodologies.

EQUIPMENT LEASING IN AFRICA: COUNTRY SNAPSHOTS
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Estimated national leasing market 
potential (2016)

$ 361 million

Actual or estimated leasing market 
value for movables (2016)

$ 58.13 million (2016)32

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Alios Finance
+241 01 76 08 46
gabon@alios-finance.com 
www.alios-finance.com/site/en/gabon

Attijariwafa
www.attijariwafabank.com 

 BICI-Bail Gabon
+241 01 77 78 37

Finatra (Subsidiary of BGFI BANK)
+241 01 77 40 82 / +241 01 77 53 96
Eqcfinatra@bgfi.com 
http://finatra.groupebgfibank.com

List of equipment suppliers  
and/or representatives operating 
in country

Bernabe Gabon
+241 01 74 34 33 / +241 01 74 34 34 /  
+241 01 76 05 21 
commerciallbv@bernabe-gab.com 
www.bernabepro.net 

CFAO Motors
+241 01 74 80 40 / +241 01 74 00 41
www.cfaomotors-gabon.com 

Diesel Gabon
+241 01 74 31 43 / +241 01 76 09 59 /  
+241 01 74 84 44
www.dieselgabon.com 

Gesparc
+241 01 76 81 81 / +241 01 76 80 70 
gesparc@groupesogafric.com 
www.gesparc.com 

Matec
+241 01 74 66 16 / +241 01 74 66 22 /  
+241 01 74 66 18 
patrick.hernandez@matecgabon.com 
www.matec-gabon.com 

Miag
+241 01 72 18 70 / +241 05 98 36 38 /  
+241 01 74 18 89 
lionel_h@societe-miag.com 

PLM
+241 01 56 88 94 / +241 07 42 58 15 /  
+241 01 56 88 95 
olivier.bazin@plmgabon.com 
www.plmgabon.com 

Pro Equip
+241 01 55 23 19 / +241 01 55 31 96 
direction@proequipgabon.com 

S.C.I.M.O.B
+241 07 98 55 51 
scimobgabon@gmail.com 
www.scimobadvance.jimdo.com 

Sodim TP
+241 01 76 31 78 / +241 01 77 29 11 /  
+241 01 74 79 57 
sodim.tp@sogafric.ga 
www.sodimtp.com

SOGIV GABON
+241 01 774098 / +241 07 42 83 33 /  
+241 01 77 40 99

SPIE OGS Gabon
www.spieogs.com

Tiger Motors Depart. Sho
+241 01 77 86 22 / +241 04 11 97 95

Tractafric Motors
 +241 01 76 01 40 / +241 01 76 01 77 / 
+241 01 76 04 99
shotractafric@sho-gabon.ga 
www.tractafricmotors-gabon.com

Market opportunities for leasing Agriculture, construction, mining, and renewable energy sectors

32 Source: The Report, Oxford Business Group, 2015 - page 77-78. Estimate based on 0.5% penetration of GDP.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 17 million

Actual or estimated leasing market 
value for movables (2016)

$ 0.4 million33

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Rudad International Aviation  
Gambia Ltd.
+220 4377800 
Mobile: +220 9924842 
info@rudad.com 

West Atlantic Airlines
+220 4378529 / +220 4396620
info@westatlantic.eu 
www.westatlantic.eu

List of equipment suppliers  
and/or representatives operating 
in country

-

Market opportunities for leasing Agriculture, arts and crafts, fishing, manufacturing, renewable energy and tourism sectors

33 Estimate based on 0.5% penetration of GDP. 
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 812 million

Actual or estimated leasing market 
value for movables (2016)

$ $228 million34

National leasing association or 
organization covering leasing

Ghana Association of Leasing Companies (GALCO)
+233 302520197-9 
ceo@ghanaleasing.com 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Access Bank 
+233 302 661769 / +233 302 684858 /  
+233 302 661613 / +233 302 661813 /  
+233 244 335922-8
Toll free: 0800 00 4400
info@ghana.accessbankplc.com 
contactcentregh@ghana.accessbankplc.com 
www.ghana.accessbankplc.com 

Agriculture Development Bank 
+233 302 770403 / +233 302 781762 /  
+233 302 779473 / +233 302 768590
customercare@agricbank.com
www.agricbank.com 

Avis Fleet Ghana 
+233 302 761752
rentacar@avisghana.com

Bank of Africa
+233 302 249690
enquiries@boaghana.com 
www.boaghana.com 

Barclays Bank
+233 302 429150
Toll free: 0800 222333
service.excellence@barclays.com 
www.gh.barclaysafrica.com/personal 

Dalex Financial Services
+233 244 333 411
info@dalexfinance.com 
www.dalexfinance.com

Ecobank
+233 302 213999
ecobankenquiries@ecobank.com 
https://ecobank.com/gh 

Ghana Leasing Company
+233 302 520 197 / +233 277 553 717

IFS Financial Services 
+233 302 766 303
info@ifsfinanceghana.com 
www.ifsfinanceghana.com 

Leasafric Ghana Limited 
+233 302 780901–3
Toll free: 0800 10076
info@leasafric.com 
www.leasafric.com 

SDC Finance and Leasing
+233 302 669372-5
services@sdcgh.com 
www.sdcgh.com 

Stanbic Bank Ghana
+233 302 815789 
customercare@stanbic.com.gh 
www.stanbicbank.com.gh

Universal Merchant Bank (UMB)
+233 302 633988 / 0800 100880 (MTN) / 
0800 10088 (Vodafone and Airtel) 
info@myumbbank.com 
www.myumbbank.com

34 Estimate based upon a starting point of a 2009 market size of $ 132 million, coupled with a product method of real GDP growth over the period 2011-2016 in  

 relation to the average of the gross capital formation as a percentage of GDP.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

Afcott Ghana 
+233 051 488 35 / +233 051 488 35 
customer-service@springfieldagro.com 
www.springfieldagro.com

Africa Motors 
+233 032 213800
afmparts@mantracghana.com

Agric Consult Ghana 
+233 270 11 37 29 / 270 11 37 28 
info@agricconsultghana.com
www.agricconsultghana.com

Auto Parts Ghana Ltd
+233 302 222311
info@nissan-apl.com 

Avis Fleet Ghana
+233 302 761752
rentacar@avisghana.com

CFAO Equipment Ghana Ltd
+233 302 2211805
froux@cfao.com

Country Rep Ghana 
+233 024 203 28 48 / +233 021 77 08 16 
info@countryrep.com
www.countryrep.com

C. Woermann Ghana 
+233 021 22 51 41 / +233 021 22 74 07 
info@woermann-ghana.com 
www.woermann-ghana.com 

Dizengoff Ghana 
+233 021 22 18 15 /+233 021 22 76 01 
yuval@dwa.ghana.com 

Ghana Agro Food CI
+233 021 76 04 53 / +233 021 77 86 38 
info@gafco.com.gh

www.gafco.com.gh

Mantrac Ghana 
+233 021 21 37 20 / +233 021 22 19 50 
info@tractorequip-gh.com 
www.mantracghana.com 

Mandilas Ghana 
+233 021 22 74 74 / +233 021 22 22 07

Mechanical Lloyd
+233 302 501310
sales@mechlloyd.com

Procon Group Ghana 
+233 021 76 03 50 / +233 024 422 11 71 
chairman@prowide.com 
www.prowide.com 

Tanink Ghana 
+233 022 31 06 31 / +233 022 31 06 34 
info@taninkgroup.com
www.taninkgroup.com

Toyota Ghana 
+233 021 22 13 16 / +233 021 22 26 82 
info@toyotaghana.com 
www.toyotaghana.com 

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

Prior to IFC intervention in 2005, Ghana’s leasing market was static. It reached $ 30 million and stopped growing. 

At the request of the government of Ghana, IFC supported the Bank of Ghana in drafting new leasing legislation. This led to the passage 
of the 2008 Universal Banking Act, which allowed all banks to offer leasing among their portfolio of financial offerings, as they were 
previously prohibited from doing so. 

IFC also helped increase leasing awareness and capacity by training over 1,400 representatives from government, financial institutions 
and small businesses. It further supported the restructuring of the Ghana Association of Leasing Companies (GALCO) by helping facilitate 
$ 360,000 from the US Trade and Development Agency and another $ 100,000 from Canadian Fund, BUSAC.

Meanwhile, IFC in-depth advisory services provided to banks and non-bank lessors following the introduction of the Universal 
Banking Act and NBFI Act 2008 helped increase the number of institutions offering leasing services from five to twelve. AMAL Bank  
(now Bank of Africa) and Leasafric received lines of credit worth $ 2 million and $ 1.5 million separately from Oikocredit through IFC support.  
This assistance enabled Leasafric to then apply for and receive an additional $ 1.5 million from them as well. Within three years’ time,  
the country’s leasing portfolio more than tripled to over $ 110 million.

Today, Ghana’s leasing market is valued at $ 228 million, with at least 12 companies offering finance and operating leases.

COUNTRY SNAPSHOTS 10
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 70 million35

Actual or estimated leasing market 
value for movables (2016)

$ 5 million36

National leasing association or 
organization covering leasing

Association Professionnelle des Banques et  
Etablissements Financiers (APBEF)

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

BICIGUI
+224 624 93 11 11
www.bicigui.org 

Guinea Leasing Services (GLS)
+224 664 327 595 / +224 660 710 122/123
contact@guinealeasing.com 
www.guinealeasing.com 

Société Générale des Banques  
en Guinee
+224 664 888 444
sgbg.contact@socgen.com 
https://guinee.societegenerale.com/fr

List of equipment suppliers  
and/or representatives operating 
in country

AIS Guinée
+224 30 01 52 57 / +224 66 24 50 40
www.aisgroupafrica.com 

Balde Motors
+224 30 45 17 42

CFAO Motors Guinée
+224 68 68 11 11 
abdoulayessoumahdk@yahoo.fr 
www.cfaomotors-guinee.com 

Comatel
+224 30 44 16 65

Daewoo Motors
+224 30 41 14 80 / +224 30 41 10 03

Dieselec
+224 30 41 13 87 

EDG
+224 30 41 17 19

Groupe SCF
+224 63 35 07 77 / +224 63 53 20 51 
deptauto@groupescf.com.gn 

INJELEC
+224 60 22 83 84 / +224 30 42 43 43 
injelec-conakry@biasy.net 

Manutention Guinéenne
+224 13 40 52 28 / +224 13 40 90 11 
info@manuguinee.com 
www.delmasexport.com 

Renault Guinée
+224 30 45 16 33

Satoya Toyota
+224 30 41 36 31

SOGEL
+224 30 41 18 85 / +224 30 41 18 53 
k.camarasogel@biasy.net

Market opportunities for leasing Agriculture, medical, mining, renewable energy, trade and transport sectors

In 2008, the Africa Leasing Facility was invited to support the Central Bank of Guinea to determine the best way forward with 
respect to creating a sustainable leasing market. The first step was to work closely with Central Bank and Ministry of Finance staff 
to help draft the necessary laws and regulations, previously non-existent in Guinea. IFC also trained 360 market participants in the 
ins and outs of leasing.

The leasing law was approved in 2012. The following year, bank BICIGUI received intensive training from the program to launch its 
leasing operations. In 2014, BICIGUI and Guinea Leasing Services received Central Bank accreditation to be listed as official national 
leasing providers and five leasing bail laws were signed.

35 IFC Leasing Market Study, 2016. In 2013, the potential leasing market was valued at $ 125 million,  

 however this was later revised downward due to the impact of Ebola.
36 Banque Centrale de la République de Guinée (BCRG) 2016.
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Estimated national leasing market 
potential (2016)

$ 13 million

Actual or estimated leasing market 
value for movables (2016)

$ 5.65 million37

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

CFAO Motors (Leasing Department)
+245 95 599 90 01 / +245 95 520 91 49
www.cfao-automotive.com/en/subsidiaries/cfao-motors-guinea-bissau 

List of equipment suppliers  
and/or representatives operating 
in country

Darling Construção
+245 580 36 36 / +245 565 12 71 /  
+245 320 44 10 
darlingsarl@yahoo.fr 

Greenlink Solar
+245 955 52 03 34 
doudou@greenlink.solar 
www.greenlink.solar 

Impar
+245 20 17 55 / +245 21 43 85

Mavegro
+245 21 15 29 / +245 20 12 65

Tin Empresa
+245 955 36 20 23 / +245 966 45 00 45 
ngahprotec@gmail.com

Market opportunities for leasing Agriculture, manufacturing, mining, renewable energy, and transport sectors

In Guinea-Bissau, IFC first started working with the Ministry of Economy and Finance as early as 2013. Since that time, the Africa 
Leasing Facility has helped train over 590 stakeholders, including judges, magistrates, lawyers, Chamber of Commerce staff, 
financial and non-financial intuition employees and insurance providers on lease financing. 

IFC will continue to engage with the government on leasing to provide in-depth advisory services aimed at helping: to improve 
the legislative and regulatory environment for leasing, which is currently nonexistent; at least two financial, non-financial or 
microfinance institutions organize, develop and launch leasing operations in country; and create a pool of qualified trainers, 
equipped to continue training local MSMEs.

37 Estimate based on 0.5% penetration rate of GDP.
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Estimated national leasing market 
potential (2016)

$ 936 million

Actual or estimated leasing market 
value for movables (2016)

$ 284 million38

National leasing association or 
organization covering leasing

Leasing Association of Kenya
+254 722 828 802 / +254 733 411 404
info@lak.co.ke 
www.lak.co.ke 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Achelis
http://acheliskenya.co.ke

Caritas Microfinance Bank Limited
+254 20 5151500
info@caritas-mfb.co.ke
www.caritas-mfb.co.ke

Century Microfinance Bank Limited
+254 20 2664282 / +254 722 168721 /  
+254 756 305132
info@century.co.ke
www.century.co.ke

Choice Microfinance Bank Limited
+254 20 3882206/207 / +254 736 662218 / 
+254 724 308000
info@choicemfb.com
www.choicemfb.com

Daraja Microfinance Bank Limited
+254 20 3879995 / +254 733 988888 /  
+254 707 444888 / +254 718 444888
daraja@darajabank.co.ke
www.darajabank.co.ke

Faulu Microfinance Bank Limited
+254 20 3877290/3/7 / +254 711 074074 /  
+254 708 111000
info@faulukenya.com 
www.faulukenya.com

Davis Shirtliff
+254 20 6968000 / +254 20 557617 
dayliffinfo@dayliff.com 
www.dayliff.com 

Euro Water Services
+254 20 53 64 45 
techno@kenyaweb.com 

Hydro Water Well
+254 20 53 70 51 / +254 20 55 50 90 
hydro@wananchi.com 

Living Water Inter
+254 20 53 04 58 / +254 20 53 10 87 
info@lwikenya.or.ke 

Mburu Borehole
+254 66 332 63 / +254 66 332 65 
www.gathuru.mburu.com 

Kenya Women Microfinance  
Bank Limited
+254 20 3067000/2470272-5 /  
+254 729920920 / +254 732633332 /  
+254 703 067000
info@kwftdtm.com 
www.kwftdtm.com 

Maisha Microfinance Bank Limited
+254 20 222 0648 / +254 736 028982 / 
+254 792 002 300
info@maishamfbank.co.ke 
www.maishabank.com 

Rafiki Microfinance Bank Limited
+254 20 2166401/0730 
info@rafiki.co.ke 
www.rafiki.co.ke 

Remu Microfinance Bank Limited
+254 20 2214483 / +254 2215384 /  
+254 2215387/8/9
info@remultd.co.ke 
www.remultd.co.ke 

Rentworks
http://www.rentworks.co.ke

Rivieres Finance Limited
http://rivieres.co.ke 

Simba Leasing
+254 703046117
Leasing@simbacolt.com

SMEP Microfinance Bank Limited
+254 20 3572799 / +254 711606900
info@smep.co.ke 
www.smep.co.ke 

Sumac Microfinance Bank Limited
+254 20 2212587 / +254 738637245 /  
+254 725223499
info@sumacmicrofinancebank.co.ke 
www.sumacmicrofinancebank.co.ke

Toyota Leasing
www.toyotakenya.com/gov_leasing.php 

U & I Microfinance Bank Limited
+254 20 2367288 / +254 713 112791
info@uni-microfinance.co.ke 
www.uni-microfinance.co.ke 

UWEZO Microfinance Bank Limited
+254 2212919 / +254 703591302
info@uwezodtm.com 
www.uwezodtm.com 

Vehicle and Equipment Leasing Limited 
(VAELL)
+254 786 982479
http://www.vaell.com/ 

Warui Machinery Hire and  
Rental Services
+254 727745830

Zohari Leasing Limited
http://www.zoharileasing.com/

38 Estimate based upon local banks’ 2016 total investment in property and equipment according to the Central Bank of Kenya Annual Bank Supervision report  

 2016, which totaled about KSh 59 billion. Given the assumption that assets on lease constitute about 50 percent of this amount and that banks are the  

 greatest financers of assets on lease, the above estimation has been made.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

Agro Manufacturing
+254 20 53 42 25 / +254 20 53 74 48 
 agromfg@net2000ke.com 

Alimohamed Haji Suleman
+254 41 22 23 62 / +254 41 22 23 62

Al Malik Brothers Motors
+254 41 49 27 36 / +254 41 49 27 49 
almalik@africaonline.co.ke 
www.al-malikmtors.com 

Alfa Motors
+254 20 35 02 33 / +254 20 53 71 72 
hsbhoga@hsbhogals.com 
www.alfamotors.com 

Amazon
+254 20 33 31 20 / +254 20 21 78 40 
aml@africaonline.co.ke 

Armoured Vehicles
+254 721 51 99 80 
enquiries@armouredvehiclesea.com 
www.armouredvehiclesea.com 

Atsushi & Brothers
+254 20 21 57 05 / +254 20 24 53 20 
shim@africaonline.co.ke 

Auto Selection Kenya
+254 41 22 30 20 / +254 41 22 13 34 
aslmsa@autosel.com 

Auto Village
+254 20 50 16 47 / +254 20 60 03 93 
autovillage@wananchi.com 

Autodeals Africa
+254 700 17 09 99 / +254 700 17 09 99 
Signalafricamicrosystems@gmail.com 
www.autodeals.co.ke 

Banbros
+254 20 54 10 11 / +254 20 54 02 74 
banbros@form-net.com 

Choda Fabricators
+254 20 53 07 61 / +254 20 54 28 38 
chodafab@iconnect.co.ke 

Crater Automobiles
+254 51 21 20 55 / +254 51 419 33 
nathukhan@africaonline.co.ke 
www.crater-group.com 

Crater Automobiles
+254 20 53 27 75 / +254 20 53 04 49 
 craternbi@wananchi.com 
 www.crater-group.com 

Crater Automobiles
+254 57 427 75 / +254 57 427 71 
nathukhan@africaonline.co.ke 
www.crater-group.com 

Jarrow Road Metal Enterprise
+254 20 55 49 49 / +254 20 55 49 49

Labhsons
+254 20 54 06 36 / +254 20 54 18 79 
sales@labhsons.com 
www.labhsons.com

Safety Max Solutions
+254 07 12 04 63 62 
infor@safetymaxsolutions.co.ke 
http://safetymaxsolutions.co.ke 

Sparr Drilling
+254 20 86 25 45 / +254 20 86 25 43 
sparr@wananchi.com 
www.sparr.co.ke 

Sumneek Technologies
+254 722 71 93 81 / +254 733 26 97 03 
info@sumneektechnologies.com 
www.sumneektechnologies.com 

Three N Body Builders
+254 20 35 13 96 / +254 20 54 53 22 
cml@wananchi.com 

Market opportunities for leasing Agriculture, fisheries, manufacturing, renewable energy, and transport sectors

Fun Fact:

Originally known as the East, Central & Southern Africa Leasing Association, in 2007 its name was changed to 
the Leasing Association of Kenya (LAK) to better reflect its membership. Today, LAK brings together all firms and 
individuals engaged in leasing with the aim of developing a sustainable leasing industry in Kenya. According to its 
website, LAK has been instrumental in driving regulatory reforms that improved lease operations in Kenya, including 
helping further define income tax rules relevant to leasing and in the removal of the high 15 percent withholding 
tax on lease transactions. In addition to other successes, its efforts have also led to the elimination of the need for 
approval from the Kenya Revenue Authority at the end of a lease.

COUNTRY SNAPSHOTS 10



80

Le
so

th
o

Key leasing facts

Estimated national leasing market 
potential (2016)

$ 49 million

Actual or estimated leasing market 
value for movables (2016)

$ 24.57 million39

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Standard Bank40

+266 2221 2000
www.standardlesothobank.co.ls 

Nedbank
+266 2228 2100
www.netbank.co.ls 

First National Bank
+266 2224 7100
www.fnb.co.ls

Lesotho Post Bank
+266 2231 7842
www.lpb.co.ls 

List of equipment suppliers  
and/or representatives operating 
in country

Africa Communications
+266 22 32 01 33 / +266 22 32 01 44

Barloworld Equipment  
+266 2222 1231

Basia Transport
+266 22 31 58 84 / +266 22 31 58 85

CBS
www.cbs.co.ls 

CDS Electronics 
+266 22 32 54 20 / +266 22 32 54 20

Executive Business Machines
+266 22 31 51 81 / +266 22 32 52 21

ETM Transport
+266 22 92 02 22

Hippo Transport
+266 22 43 11 53

HPL Consortium
+266 62 77 17 95 
thlalele10@gmail.com 

ITM Trans
+266 22 33 33 33

J & G Transport 
+266 22 32 31 98

Kou Transport
+266 58 73 51 51 / +266 58 85 66 06

Lephema Executive Transport
+266 22 50 02 39 / +266 22 50 02 39

Lesotho Freight & Bus Services
+266 22 31 35 35 / +266 22 31 05 42

Malebo Transport
+266 22 33 27 25 / +266 22 33 27 25

Maluti Express
+266 22 31 60 51

Nashua Maseru
+266 22 32 12 56 / +266 22 32 31 06 
 nashuamaseru@leo.co.ls 
 www.nashua.co.za 

New Land Communications
+266 22 32 99 88

 Olivetti Office Work
+266 22 32 68 07

Taung Bus Service
+266 22 31 37 14

Telecom Lesotho
+266 22 78 51 00 / +266 22 78 51 04

The Solar Company
+266 63642934 / +266 0027001022
Mobile : +266 57576190

Water Solutions & Hardware Supplies 
(Pty) Ltd
+266 2232 7390
Mobile: +266 5804 1900 
watersolutions@tlmail.co.ls

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

In Lesotho, IFC has trained over 100 representatives from government, financial institutions and small businesses in leasing 
through a World Bank-sponsored private sector window program. It also contributed to the preparation of the country’s leasing 
market survey.

39 Estimate based upon one-third total hire purchase for 2015 ($ 73.7). Sources: Central Bank of Lesotho and Lesotho Review. 
40 These four institutions offer a form of extended hire purchase to businesses.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 487 million

Actual or estimated leasing market 
value for movables (2016)

$ 36 million41

National leasing association or 
organization covering leasing

Central Bank of Liberia
www.cbl.org.lr 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Ecobank 
+231 886 974 494
www.ecobank.com/lr 

Flash Vehicles
+231 886 135 018
www.flashvehicles.com 

GT Bank Liberia
+231 776 498 652
www.gtbanklr.com 

M & E Leasing (Liberia) Inc.
+231 886 012 957 / +231 886 656 386
info@meleasing.com 
http://meleasing.com

List of equipment suppliers  
and/or representatives operating 
in country

Alliance Motors
+231 22 68 49

ARMC International 
Car Dealers
+231 886 703 703

Liberia Car Center St
+231 013 214 14 21 
info@exportcar.com 
www.liberiacar.com 

Prestige Motor Corporation
+231 886 593 333

Royal Media Print Technology Inc.
+231 886 710 330

Shares Computer Institute (SCIN) 
Computer Sales and Repairs
+231 886 574 236

Teasum Inc 
Trucks and Heavy Vehicles
+231 770 262 259

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

In Liberia, IFC assisted the Central Bank in creating an attractive legal and regulatory framework for leasing as early as 2009.  
One year later, this assistance led to the passage of the country’s first leasing law. 

Meanwhile, the National Investment Commission took the lead in sensitizing the public about leasing, while working to attract 
potential investors. With ALF support, it further took the initiative to discuss with the Central Bank ways in which it could 
assist incoming leasing players in meeting the initial minimum capital requirement of $ 2 million over a specified period of time,  
instead of all at once. These efforts led to the establishment of the country’s first leasing company, M&E Leasing. 

Over the years, IFC has trained almost 850 employees from small businesses, financial institutions and government in leasing and 
supported Ecobank, GT Bank Liberia, and M&E Leasing to launch leasing operations.

41 Using a function of cumulative real GDP growth since 2009 and average gross fixed capital formation over the same period.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 741 million42

Actual or estimated leasing market 
value for movables (2016)

$ 166 million43

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

AlRaied Group Logistics
+218 21 480 99 10-14
info@raiedgroup.com 

Avis Rent-a-car and Leasing 
+218 21 366 20 72
www.avis.com 

Libyan Financing Leasing Co.
(Al Enmaa for Financial Services)
+218 913 252 873
contact@afs.ly

List of equipment suppliers  
and/or representatives operating 
in country

Al Ejtehad Co.
+218 21 360 27 63 / +218 21 360 83 40

Alenma
+218 21 480 45 21 / +218 21 480 80 92

Alfath Co.
 +218 21 477 58 41 / +218 21 477 82 92

Alkoon
+218 21 444 14 68 / +218 21 333 69 95

Carmode Vehicle Co.
 +218 21 480 20 31 / +218 21 480 20 33

Lighting Land Group
+218 21 361 11 95 / +218 21 361 11 95

Siemens Libya
+218 21 477 87 33 / +218 21 477 28 91
www.siemens.com.ly

Market opportunities for leasing Agriculture, oil and gas, renewable energy, and transport sectors

42 Estimate draws upon the IMF databank.
43 Estimate based on 0.5% penetration of GDP.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 142 million

Actual or estimated leasing market 
value for movables (2016)

$ 49.5 million44

National leasing association or 
organization covering leasing

Malagasy Leasing Association

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Access Bank
+261 20 22 322 34 / +261 20 22 224 61
www.accesbanque.mg 

BNI Madagascar
+261 0 800 93 / +261 032 32 03 093 /  
+261 020 22 396 50
www.bni.mg 

CECAM
+261 020 22 336 85 / +261 033 02 019 60 /  
+261 034 05 487 05
www.cecam.mg 

Equipbail (Bank of Africa)
+261 020 22 370 27 / +261 020 22 384 66
www.boa.mg

MCB Bank 
+261 20 22 272 62
www.mcbmadagascar.com 

Microcred
+261 20 23 616 26
contactmadagascar@microcred.com 
www.microcred.com/mg

44 Estimate based on 0.5% penetration of GDP.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

Aaron Construction
+261 32 81 145 28 
martinahaaron@gmail.com 
www.aaronmada-constructions.fr 

AB Construction
+261 202 24 58 39 / +261 202 24 45 59 
abconstruction@moov.mg 

ABC Construction
+261 20 22 499 00 
contact@abc.mg 
www.abc.mg 

Abmisotry
+261 202 22 19 38 / +261 202 22 19 38 
abm@moov.mg

Afima Faravohitra 
+261 202 25 63 27 / +261 202 25 63 27 
afima@moov.mg

Agetipa
+261 202 23 30 84 / +261 202 23 30 88 
agetipa@afetipa.mg

AKYS
+261 202 22 46 30 / +261 202 23 64 48 
akys@moov.mg 

Atelier Vats 
+261 33 23 104 65 
tianavats@yahoo.fr 

Badouraly Riaz
+261 209 22 14 14 / +261 209 22 15 00

Bam Avarabohitra 
+261 202 22 83 98

Batimax
+261 32 05 317 86 / +261 33 37 317 86 /  
+261 34 05 317 86 
batimax.commercial@gmail.com 
http://batimax-mada.com/fr 

Batpro
+261 202 22 27 82 / +261 202 22 92 59 
batpro@moov.mg 
www.batpro-madagascar.com 

Bricobat
+261 202 20 07 01 / +261 202 20 20 03 
weldom@iris.mg 

Bricoland
+261 202 22 09 47 / +261 202 22 66 82 
bricoland.ehb@edelec-group.com 

C’Bat Enceinte Ex Interkem
+261 34 95 662 82
contact@cbat.mg 
www.cbat.mg

Cimelta Madagascar
+261 202 22 26 31 / +261 202 22 24 24 
cimelta@moov.mg 
www.cimelta-madagascar.com

Compagnie Madecasse
+261 202 22 24 08 / +261 202 23 35 73 
madeco@madecasse.mg 
www.madecasse.mg 

Compagnie Malgache Ascenseur
+261 32 63 481 91 
cmasarl.karl@gmail.com 

Conforama
+261 20 22 336 94 / +261 20 22 309 93 
conforama@moov.mg 

Steam House Mahabo
+261 34 12 132 62 / +261 20 24 508 87 
mahasetra2008@orangeoffice.mg 
www.steamhouseltd.com

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors 

Madagascar was one of the first countries in Sub-Saharan Africa in which IFC engaged in leasing. Although parliament had adopted 
a leasing law in 2004, it did not fully address two of the most fundamental aspects necessary for creating an attractive environment 
to sustain leasing development – the issues of taxation and repossession. IFC therefore supported the Central Bank and the 
Ministry of Finance to strengthen its leasing reforms, culminating in the implementation of a refined leasing law in January 2005, 
which opened the market to potential investors and prospective leasing practitioners. 

During its program, IFC trained almost 400 employees from government, financial institutions and small businesses, in addition 
to members of the judiciary. It also provided in-depth advisory services to Access Bank, BNI Leasing, Equipbail, MCB Bank,  
and Microcred. 

Between 2005 and 2008 alone, the leasing market volume grew from $ 1 million to $ 7.7 million, while the number of entities 
offering leasing increased from one to seven.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 81 million

Actual or estimated leasing market 
value for movables (2016)

$ 27.20 million45

National leasing association or 
organization covering leasing

Reserve Bank of Malawi
+265 1 770 600 / +265 1 771 600
reserve-bank@rbm.mw 
www.rbm.mw 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Africa Leasing 
+265 111 400 600 
Mobile: +265 999 037 529 /  
+265 882 419 501
foster@africaleasing.mw 

FMB
+265 1 821955 / +265 1 821943
info@fmbmalawi.com 
http://www.fmbmalawi.com

Laestanders Malawi Leasing
+265 070 311 81 63
henrik@laestandersmalawileasing.se 
www.laestandersmalawileasing.se 

Leasing and Finance Company Malawi
+265 1 820 757/233
https://lfc-malawi.com 

National Bank of Malawi
+265 1 820 622
www.natbank.co.mw 

National Finance Company Ltd
+265 177 0322

List of equipment suppliers  
and/or representatives operating 
in country

Barloworld Equipment 
+265 0171 03 44 / +265 0171 01 14 

Bicco International 
+265 0172 62 00 / +265 0172 62 00 

Consolidated Mining Industries 
+265 0183 17 00 / +265 0183 17 07 

Deekay Suppliers 
+265 0187 55 15 / +265 0187 69 47 
deekay@africa-online.net 

Equity Trading Company 
+265 0187 86 96 / +265 0187 86 94 
equitytradingcompany@yahoo.com 

Hisco House 
+265 187 17 20 / +265 187 18 20 /  
+265 888 97 12 22 / +265 999 97 12 22 
info@hiscohouse.com
www.hiscohouse.com 

Machinery Spares & Trading 
+265 888 42 07 86 / +265 999 85 55 55 /  
+265 212 94 11 21 
mst@fargomw.com

Millennium Mining 
+265 0171 08 57 / 0171 08 51 
inyanga@inyanga.mw 

Movesa 
+265 175 08 07 / +265 888 93 38 53 /  
+265 175 29 38 
faiyaz@capitalbakerymw.com

Paladin Africa 
+265 0177 48 94 / +265 0177 48 96

PTA 
+265 147 34 31 
sales@planterstea.com 

Toppers 
+265 0182 29 81 / +265 0182 06 92 
lambatgroup@africa-online.net 

Wood Industries 
+265 0187 01 44 / +265 0187 06 76

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 200 million

Actual or estimated leasing market 
value for movables (2016)

$ 8.9 million46

National leasing association or 
organization covering leasing

Association Professionnelle des Banques et des  
Etablissements Financiers (APBEF)
www.abef-dz.org

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Alios Finance
+223 222 18 66
mali@alios-finance.com 
www.alios-finance.com/site/fr/mali/ 

NSIA Bank 
+223 20 70 44 00
www.groupensia.com

List of equipment suppliers  
and/or representatives operating 
in country

Batimat Mali
+223 20 23 31 77 / +223 20 23 21 21 /  
+223 20 23 40 59 
batimatbko@gmail.com 
www.groupebatimat.com 

EITE
+223 71 09 79 10 / +223 66 56 00 64 
eitesarmali@gmail.com 

EMS Electric
+223 20 29 48 88 / +223 66 73 07 74 /  
+223 20 29 48 88 
madsall2002@yahoo.fr 

EMTI
+223 20 28 14 39 / +223 20 28 15 06 
emti@afribone.net.ml 
www.emti-mali.com 

GEM
+223 20 23 50 12 / +223 20 23 19 73 
gem@cefib.com

Hydrosahel
+223 20 20 15 00 / +223 20 20 47 30 /  
+223 20 20 14 99 
info@hydrosahel.com 
www.hydrosahel.com 

IFE BTP
+223 20 21 55 19 / +223 66 73 46 19 /  
+223 20 21 55 19 
ifebtp@yahoo.fr 

ITM
+223 20 21 73 27 / +223 20 21 73 27 
intertechnica-mali@cefib.com 

Newtec Mali
+223 20 21 55 41 / +223 44 38 28 90 
infos@newtecmali.com 
www.newtecmali.com 

Manutention Africaine Mali
+223 20 21 25 49 / +223 20 21 42 16 
louis@manutafmali.com 
www.manutafmali.com 

Mes International
+223 20 29 46 29 / +223 20 29 46 29 
mesinter@orangemali.net 

NORELEC
+223 20 29 23 82 / +223 20 29 23 82 
norelecmali@afribone.net.ml 

Quality Services
+223 20 21 17 33 / +223 79 10 69 55 /  
+223 20 21 72 81 
quality-services@arc.net.ml 

SMTE
+223 20 21 38 22 / +223 20 21 38 22

ZED
+223 20 28 66 44 / +223 20 28 54 28 /  
+223 20 28 38 41
i.maiga@zed-sa.com

Market opportunities for leasing Agribusiness, medical, mining, and trade sectors

The Africa Leasing Facility engaged with the government in Mali as early as 2010. Five years later, the leasing law was ratified, 
and about 1000 small business owners, government employees, financial institution staff and members of the judiciary had been 
trained. IFC also worked with Alios Finance and Equibail to expand their leasing operations.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 157 million

Actual or estimated leasing market 
value for movables (2016)

$ 23.2 million47

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Mauritania Leasing
+222 52 90 569
Mobile: +222 6381810 / +222 63 81 810
mauritanie.leasing@mauritel.mr 

List of equipment suppliers  
and/or representatives operating 
in country

Ben
+222 45 24 29 02 / +222 45 29 03 30 /  
+222 45 29 01 07

Buroplus
+222 45 25 55 82 / +222 45 25 55 82 
buroplusrim@yahoo.fr 

Clim Horizon
+222 37 20 21 22 
rimgs.ndb@gmail.com 
www.rimgs.net 

Comequip
+222 45 25 16 22 / +222 45 25 16 34 
comequip@toptechnology.mr 

Dcg Gr. Maoa
+222 45 25 18 73 / +222 45 25 76 81 
maoa@maoa.mr 
www.maoa.mr 

FEPG
+222 45 25 39 91 / +222 45 25 39 91 
Lemine24gueye@gmail.fr 

Frigorim
+222 45 25 82 75 / +222 45 25 37 87 
 ahfr2000@toptechnology.mr 

Mansur Athie
+222 45 29 11 24

Moulaye O/Ghaddour
+222 45 25 15 91 / +222 45 29 19 86 /  
+222 45 24 10 55 
ghaddour@mauritel.mr 

NFC Groupe
+222 45 74 67 02 / +222 45 74 67 03 
nfcpao@yahoo.fr 

Saad Mahmoud Raslan
+222 45 25 56 27 / +222 45 29 04 89

Sapegan Mauritanie
+222 45 24 14 37 / +222 34 32 32 29 
sapeganmauritanie@hotmail.fr 

Simar
+222 45 74 50 13 / +222 45 74 57 86

Sircoma
+222 45 25 15 29 / +222 45 25 15 32 /  
+222 45 25 26 11 
sircoma@mauritel.mr 

Sret Gr. Azizi
+222 45 25 74 64 / +222 45 25 56 57 
info@transac.mr 
www.transac.mr 

Market opportunities for leasing Agriculture, manufacturing, mining and renewable energy sectors

Between 2008 and 2012, the Africa Leasing Facility worked with the Central Bank of Mauritania to help it improve the country’s 
repossession and debt recovery law. In this regard, several workshops were provided to the benefit of Central Bank staff and 
tax authorities. Technical assistance was also provided to Mauritania Leasing to improve its risk and asset management. In total,  
IFC trained over 200 employees from government, financial institutions and small businesses. It further supported Mauritania 
Leasing through an IFC $ 5 million investment and additional technical assistance for its expansion efforts and the development of a  
$ 10 million investment plan within West Africa.

47 Estimate based on a 0.5% average penetration rate of GDP. 
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Estimated national leasing market 
potential (2016)

$ 410 million48

Actual or estimated leasing market 
value for movables (2016)

$ 304.1 million49

National leasing association or 
organization covering leasing

Association of Leasing Companies, Mauritius

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

ABC Finance & Leasing Ltd
+230 217 1888

AXYS Leasing Ltd  
(formerly Capital Leasing)
+230 405 4000 

Barclays Leasing Company Limited
+230 208 9070

Cim Finance Ltd
+230 203 6800
www.cimfinance.mu 

Finlease Company Limited
+230 202 5504
www.finlease.mu 

Global Direct Leasing Ltd
+230 210 8803
www.gmdu.net 

La Prudence Leasing Finance Co. Ltd
+230 212 8256
http://prudenceleasing.com/ 

Mauritius Housing Company Ltd
+230 405 5555
www.mhc.mu 

Mauritian Eagle Leasing Company 
Limited
+230 203 2200
http://www.mauritianeagle.com/
mauritianeagleleasing 

SICOM Financial Services Ltd
+230 203 8420
http://sfsl.mu/en/ 

The Mauritius Civil Service Mutual Aid 
Association Ltd
+230 213 0909
www.mcsmutualaid.com 

The Mauritius Leasing Company 
Limited
+230 202 3700

Rogers Capital Finance Ltd
+230 211 3778
www.rogerscapital.mu

48 Estimate based on the average of the three scenarios at the following rates: 15% of GRCF, 25% of capital goods, and 5% of GDP.
49 According to the 2016 Bank of Mauritius Annual Report, page 73, “The assets of NBDTIs (those licensed to offer leasing) increased by 7.5% from end-June 2015  

 to Rs71.7 billion as at end June 2016. The share of loans to total assets and of investment in finance leases to total assets declined from 60.1% and 15.0%,  

 respectively, to 58.8% and 14.5% over the year under review.” 14.5% of Rs 71.7 billion, is equivalent to Rs 10.4 billion, or $ 304.1 billion.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

Currently all suppliers of equipment, such 
as tractors, textiles machinery, hotel 
equipment and vehicles, offer leasing 
facilities. The below list is only a select 
few suppliers.

A & S
+230 697 15 14

AEL
+230 208 68 01 / +230 208 36 46

Andre Services
+230 212 47 95 / +230 248 85 73

Bright Engineering Works
+230 211 19 16 / +230 211 14 61

Climatechnic
+230 240 83 59

Climatize
+230 789 22 05 
climatizeltd@gmail.com 

Dragon Electronics
+230 242 68 12 / +230 242 68 12 
delho@intnet.mu

Kaylor Rotomoulders
+230 248 33 00

Mijadis Enterprises
+230 263 64 25

Mosolar
+230 212 33 34

Heating
+230 241 40 37 / +230 216 28 11

J & J Engineering
+230 269 10 10

Blastech
+230 212 20 81

Injection Pump Specialist
+230 211 53 03

ABC Motors
+230 242 11 68 / +230 242 11 93

Cheddy AG
+230 212 10 37 / +230 208 72 98

DM Clark
+230 211 02 64 / +230 211 02 65

Hino
+230 286 71 98

Iframac
+230 207 43 00 / +230 208 58 09 
iframac@intnet.mu 
www.iframac.mu 

Rogers & CJ
+230 208 68 01 / +230 208 36 46 
secretariat@rogers.intnet.mu

Scomat
+230 210 44 44 / +230 211 36 06

Market opportunities for leasing Agriculture, hospitality, manufacturing and renewable energy sectors

Fun Fact: 

Mauritius started to introduce leasing products in 1987 and has grown over the years to become a mature market 
with about 10 active players. Following the introduction of tax incentive schemes to encourage companies to 
modernize their equipment, in addition to funding made available by the Central Bank for leasing companies, 
leasing emerged as an important mode of financing and the industry became highly competitive. As a result,  
the economy managed to transition from one driven by agriculture to one which is diversified. Today, the country has 
a well-developed textile, tourism and financial industry.
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Estimated national leasing market 
potential (2016)

$ 4.41 billion50

Actual or estimated leasing market 
value for movables (2016)

$ 2.81 billion51

National leasing association or 
organization covering leasing

Association Professionnelle des Sociétés de Financement (APSF)
*current headquarters of Africalease
+212 5224 85653
https://apsf.pro/ 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

BMCI Leasing 
+212 5224 68450
www.bmci.ma 

Crédit du Maroc Leasing et Factoring
+212 5223 60560
www.ca-leasingfactoring.com 

Maghrebail
+212 5222 03304
maghrebail@maghrebail.ma 
www.maghrebail.ma 

Maroc Leasing
+212 5224 29595
www.marocleasing.ma 

Sogelease
+212 6622 08024
www.equipmentfinance.societegenerale.com 

Wafabail
+212 5224 36000
www.wafabail.ma

50 Estimate based on the average of the three scenarios at the following rates: 15% of GRCF, 25% of capital goods, and 5% of GDP.
51 APSF Annual Report 2017. Page 16-17. http://apsf.pro/wp-content/uploads/2017/06/APSF_RAPPORT-ANNUEL-AG-17.pdf 
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Fun Fact:

Ranked 41 out of the top 50 countries in the world in 2015 based on $ 1.04 billion in new leasing volumes,  
Morocco is one of only four African countries to make the 2017 Global Leasing Report ranking. Morocco is also the seat 
of the new regional leasing association, Africalease.

Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

*Non-exhaustive, but  
indicative list”

Atlas Véhicules Industriels
+212 522 35 50 70

Auto Hall
+212 522 76 13 00

Auto Nejma Maroc
+212 522 65 09 90

CAC - Centrale Automobile Chérifienne
+212 522 34 87 50

CFAO Motors Maroc
+212 601 86 12 56

Fandy Entrepots
+212 522 35 31 41

Fenie Brossette
+212 522 63 91 00

Global Engines
+212 522 79 74 74

Hydrau Mac
+212 522 32 08 65

Maroc Bureau
+212 522 35 37 55

Renault Commerce Maroc
+212 522 34 97 00

Scama
+212 522 76 11 00

Scania Maroc
+212 522 34 33 23

Sefamar
+212 522 35 07 50

Société de Distribution Automobile 
Marocaine (SDAMA)
+212 529 02 93 00

Société Marocaine de Distribution  
de Matériel
+212 523 31 88 00

Sopriam
+212 522 46 48 00

Société de Réalisations Mécaniques
+212 522 63 37 00

Smeia
+212 522 40 07 00

Stokvis Industries
+212 522 65 46 00

Techniques Science Santé
+212 522 59 28 28

Toyota Maroc
+212 522 34 52 00

Tractafric Equipment Maroc 
+212 522 76 30 00

VFS/RTFS

Vitadis

Volvo Maroc
+212 522 76 48 00

Market opportunities for leasing Agriculture, ICT, and renewable energy sectors
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 351 million

Actual or estimated leasing market 
value for movables (2016)

$ 55 million52

National leasing association or 
organization covering leasing

- 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

African Century
+258 21 498574
www.africancentury.co.mz 

List of equipment suppliers  
and/or representatives operating 
in country

Abb Sae Sadelmi
+258 21 49 50 02

A Ferreira Magic
+258 21 75 02 56 

African Tech.
+258 31 28 37 / +258 31 12 73 
 moz.scientific@teledata.mz 

Alistair Group Mozambique
+258 860 635 603
info-moz@alistairgroup.com

Beira Empreitadas
+258 23 36 15 83

Blue Point
+258 212 09 61

Construções Lda
+258 21 30 87 11

Construções Tecnicas
+258 21 30 56 62

GIA Scientific 
+258 84 876 48 86
www.giascientific.com 

Dabitron Renewable Energy  
Microgrid Systems
+258 21 30 77 45 
dabitronimpianti@hotmail.it 
www.dabitronimpianti.net

Inflexom
+258 21 42 44 76

Morris (Equipment Lease)
+258 21 72 09 91

Motorcare
+258 131 29 31

Norco
+258 21 31 48 65 
sales@norco.co.mz   
www.norco.co.mz/index.php/en 

Radio Pieia Gospel
+258 23 36 30 33

Turbomar (Energy Equipment)
+258 84 663 92 56

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

52 Estimate based on a 0.5% average penetration of GDP.
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Estimated national leasing market 
potential (2016)

$ 283 million

Actual or estimated leasing market 
value for movables (2016)

$ 51 million53

National leasing association or 
organization covering leasing

Bank of Namibia
www.bon.com.na

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Atlantic Equipment Hire 
+264 064 401 061
atlantichire@gmail.com 

Avis Fleet Services
+264 61 233 166
www.avis.com.na 

D-Square Trading Enterprises
+264 61 300 278

Hertz Rent a Car 
+264 61 256 274
www.hertz.co.za/namibia/ 

Matusalem Truck And Plant Hire
+264 81 148 2028 
admin@matusalem.com.na 

Namibia Car Rental
+264 61 249 239

Okavango Car Hire 
+264 61 306 553

S. Rousseau & Sons
+264 61 262 900 / +264 61 262 909

Windhoek Hire Sales & Services
www.whssnamibia.com

List of equipment suppliers  
and/or representatives operating 
in country

Adventure Camping Hire
+264 81 129 9135
http://camping-hire-namibia.com 

AGRA
+264 61 290 9111

Aqua Services & Engineering
+264 61 261 143

Barloworld Equipment
+264 61 280 4600

Cedar Solar Namibia
+264 61 256 700

Commodity Exchange Namibia
+264 61 249 107
www.comex.com.na 

dB Audio Namibia
+264 61 244 944
www.dbaudio.com.na 

Echo-line Distributors
+264 61 220 830

Erongo Med
+264 61 296 5900

Forklift & Allied Equipment
+264 61 262 390

Heat Exchange Products:  
Water Treatment
+264 61 230 027

Karnic Distributors CC
+264 61 225 901

Komatsu Namibia
+264 61 261 281

Light Systems Namibia
+264 61 555 000

Medlab Services
+264 61 237 076

Pupkewitz Catering
+264 61 291 6300

Quality Tyres Namibia (Pty) Ltd
+264 61 248 964

Supremo Medical Supplies CC
+264 61 236 984
www.supremomedical.com 

Talisman Hire Windhoek
+264 61 228 185

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

53 Estimate based on a 0.5% average penetration rate of GDP.
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Estimated national leasing market 
potential (2016)

$ 146 million

Actual or estimated leasing market 
value for movables (2016)

Minimal54

National leasing association or 
organization covering leasing

- 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

None

List of equipment suppliers  
and/or representatives operating 
in country

AA Kaocen Corp.
+227 20 33 04 76 
reetsales@gmail.com 

BIA Overseas
+227 23 90 03 79 
esn@bia.ne 
www.africa.biagroup.com 

Ebai Group
+227 96 96 61 32 / +227 20 74 02 81 
ebai_group@yahoo.fr 

Bathyr
+227 20 74 25 02 / +227 21 76 42 10 /  
+227 20 74 25 02 
bathyrsarl@yahoo.fr 

China Geo-Engineering Corp.
+227 20 72 55 21

Conci Niger
+227 20 73 53 79 / +227 20 73 60 43 
conci@intnet.ne 

Esafor
+227 20 45 24 15 / +227 20 45 24 18 
contact@esafor.com 
www.esafor.com 

Foraco Niger
+227 20 73 90 98 / +227 20 73 73 27 
abdoul-baki@foraco.com 
www.foraco.com

Forage Niger
+227 98 82 52 52 
wahabu@yahoo.com 

Forani
+227 98 82 52 52 
wahabu@yahoo.com 

ENGE
+227 20 74 30 86 / +227 20 74 30 86 
engesarl@intnet.ne 

Hama Kiota
+227 20 73 41 11 / +227 20 73 55 00 
etskiota@intnet.ne 

Hydro Niger
+227 20 74 01 73 / +227 20 74 02 91 
thn@intnet.ne 

Niger Afrique
+227 20 73 33 19 / +227 20 73 37 68 
na@intnet.ne 
www.vlisco.com 

Niger Stores
+227 20 73 36 52 / +227 20 73 40 46 
aea@intnet.ne 

Somef Niger
+227 20 73 33 77 / +227 20 72 36 34

Sonifrie
+227 20 73 37 13 / +227 20 73 44 50 
sonifrie@intnet.ne 

Market opportunities for leasing Agriculture, manufacturing, mining, renewable energy and transport sectors

IFC only recently engaged with the government of Niger on leasing. At present, no financial, nor non-financial institutions offer 
leasing operations in the country. Since 2015, the Africa Leasing Facility team has helped train over 260 individuals including lawyers 
and magistrates; customs and tax officers, accounting officers and bankers representing eight commercial banks; and small 
business members of the Chamber of Commerce. Moving forward, IFC will work with the government to help draft the necessary 
tax regulations based on the Central bank regional law adopted on June 2017. In addition, it will engage with potential institutions 
interested in establishing leasing operations in country.

54 Estimated to be less than $ 250,000.
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Estimated national leasing market 
potential (2016)

$ 12.67 billion55

Actual or estimated leasing market 
value for movables (2016)

$ 4.14 billion56

National leasing association or 
organization covering leasing

Equipment Leasing Association of Nigeria (ELAN)
+234 1 774 0473 / +234 802 317 6691 / +234 802 317 9048
info@elannigeria.org 
http://elannigeria.org 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Abuja Leasing Company Ltd
+234 818 9999 333 / +234 818 9999 334 /  
+234 818 9999 335 / +234 818 9999 336
info@abujaleasing.com
www.abujaleasing.com

Access Bank Plc
+234 1 271 2005-7 / +234 1 280 2500 
www.accessbankplc.com

Aquila Leasing Limited
+234 1 461 1731-3
aquila@aquilagroupng.com
www.aquilagroupng.com

Bancorp Finance Ltd
+234 1 462 2371
www.bancorpfinanceng.com 

C & I Leasing Plc
+234 0803 309 1418 /  
+234 0903 886 9179-88
info@c-ileasing.com

Elizade Nigeria Limited
+234 1 794 9496
elizade@elizade.net
http://elizade.net

FSDH Merchant Bank Limited
+234 2 702 8802
www.fsdhgroup.com 

LAPO Microfinance Bank Ltd
+234 52 882 1689
www.lapo-nigeria.org 

Leadway Capital & Trusts Limited
+234 1 280 1420
trustees@leadway.com 
www.leadwaycapital.com 

LECON Financial Services Ltd
www.boilecon.com 

Opticom Leasing Company Limited
+234 1 903 5674-8
www.opticomleasing.net

Rosabon Financial Services Ltd
+234 815 088 0038
info@rosabon-finance.com
https://rosabon-finance.com 

Stanbic IBTC Bank Plc
+234 0700 2255 782 6242
customercarenigeria@stanbicibtc.com 
www.stanbicibtcbank.com

Sterling Bank Plc
+234 0700 STERLING (0700 78375464) 
customercare@sterlingbankng.com 
http://sterlingbankng.com 

Toyota (Nigeria) Limited
+234 1 277 2263
www.toyotanigeria.com 

Union Bank
+234 1 271 6816 / +234 0700 7007000 
customerservice@unionbankng.com 
www.unionbankng.com

UTC Leasing Limited
+234 803 310 5125

VT Leasing Limited
+234 1 461 2436-7
info@vtleasing.com 
www.vtleasing.com 

WAPIC Insurance Plc
+234 1 277 4500
www.wapic.com 

Wema Bank Plc
+234 1 277 8600 / +234 1 271 1697  
info@wemabank.com 
www.wemabank.com 

Zenith Bank Plc
+234 1 2787000 / +234 1 2927000 /  
+234 1 4647000
zenithdirect@zenithbank.com
www.zenithbank.com 

55 Estimate based on the average of the three scenarios at the following rates: 15% of GRCF, 25% of capital goods, and 5% of GDP.
56 ELAN.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

Agujoe Renewables
www.agujoerenewable.com 

Agri Tractors
+234 900 00 00 00 
sme@agripak.com.pk 
www.agri-tractors.com 

Alliance Autos Nigeria
+234 70 34 07 20 30 / +234 70 14 62 78 88
www.allianceautosng.com 

Auctioncarz
+234 90 73 98 88 94 / +234 90 74 04 99 93 
 auctioncarz6@gmail.com
 http://auctioncarz.com 

Ayush International
+234 81 72 57 69 36 
info@ayush.ng 

BEMASAPP
+234 80 57 98 28 89 
bemastech@gmail.com 
www.bemasapp.com 

Eastseal
www.eastseal.com 

Eitech Energy Limited
http://eitechsolar.net 

Green Power Utility
www.greenpowerutility.com 

IGL Automobile
+234 070 68 75 61 06 
uki642003@gmail.com 
www.iglautomobile.com 

MCV
+234 81 68 47 31 74 / +234 81 49 71 82 68 /  
+234 80 98 01 88 99 
mohamed.hanafy@mcv-eg.com 
www.mcv-eg.com 

Microspace Solutions
+234 92 92 1533 
info@microspacesolutionslimited.com 
 www.microspacesolutionslimited.com

Nigeria Machine Tools Limited
+234 461 5432 
info@nigeriamachinetools.com

Nissan Nigeria
+234 804 23 00
www.nissan.ng 

PRD Rigs Nigeria
+234 249 41 42 80 / +234 268 55 56 16 
marketing.prdnigeria@prdrigs.com 
www.prdrigs.com 

Printhouse Nigeria
+234 70 13 72 11 22 
printhouseng@gmail.com 
www.printhouse.ng 

Raphadon Global Healthcare
info@raphadon.org 
www.raphadon.org 

SM Solutions
+234 80 67 12 74 46 
joeukpai@gmail.com 

Solar Energy Nigeria Co.
www.solarenergy.com.ng

Sopex Hitech Service
+234 0802 536 1579 / +234 0802 536 1579 
sopexhitech@gmail.com 
www.sopexltd.com 

Switem Technology Solutions Nig
+234 016 30 00 07 
support@switemtech.com 
http://clienthub.switemtech.com 

Toyota (Nigeria) Limited
+234 1 277 2250-1
tnl@toyotanigeria.com 

Tractors & Equipment
+234 493 04 30 / +234 496 67 37
www.catlifttruck.com 

Uniktechnologies Nigeria
+234 0805 528 4794 
info@uniktechnologiesltd.com 
www.uniktechnologiesltd.com 

Market opportunities for leasing Agriculture, construction, manufacturing, mining, oil, renewable energy and 
transportation sectors

Fun Fact:

Nigeria is ranked 37 out of the top 50 countries in the world based on a leasing volume of $ 1.2 billion based on the 
White Clark Groupe’s 2017 Global Leasing Report – one of the only four African countries to make the list.

Established in 1983, the Equipment Leasing Association of Nigeria is regarded as the sole authority on leasing in Nigeria. 
Its leasing awareness campaigns, research and publications, as well as consultancy and advisory services particularly 
in the areas of policy compliance, market intelligence, lease accounting, taxation and general operations are popular 
in Nigeria.
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Estimated national leasing market 
potential (2016)

$ 122 million

Actual or estimated leasing market 
value for movables (2016)

$ 52.8 million57

National leasing association or 
organization covering leasing

National Bank of Rwanda (BNR)
www.bnr.rw 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Access Bank (Rwanda) Limited
+250 788 14 53 00
rwandacontactcenter@accessbankplc.com 
https://rwanda.accessbankplc.com 

Bank of Africa Rwanda Limited
+250 788 13 62 05
info@boarwanda.com 
www.boarwanda.com

Bank of Kigali
+250 788 14 30 00
bk@bk.rwbk@bk.rw 
www.bk.rw 

Banque Populaire du Rwanda SA 
(BPR) 
http://bpr.rw/About-BPR 

Crane Bank Rwanda

Commercial Bank of Africa (Rwanda)
http://cbagroup.com/rwanda/

Compagnie Générale de Banque 
(Cogebanque)
www.cogebanque.co.rw/ 

Ecobank Rwanda
https://ecobank.com/rw/ 
personal-banking/countries 

Equity Bank (Rwanda)
http://rw.equitybankgroup.com/ 

Guaranty Trust Bank (Rwanda)
+250 252 598 600 / +250 788 149 600
info@gtbank.com 
http://gtbank.co.rw/ 

I&M Bank (Rwanda) - formerly 
Commercial Bank of Rwanda (BCR)
+250 788 162 000 
info@imbank.co.rw 
www.imbank.com/rwanda/ 

KCB
https://kcbgroup.com/rwanda 

Urwego Opportunity Bank
+250 788 173 100 
info@urwegobank.com 
http://urwegobank.com/ 

57 Based on the product of real GDP growth growth and average fixed capital formation as a percentage of GDP using the last reported market size in 2008,  

 when it was US $30 million.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

Amsar Inter.
+250 252 57 13 68 / 252 57 53 02 
amsarwanda@rwanda1.com 
www.amsarconstruction.com 

Az Impex
+250 252 57 76 24 / +250 788 30 05 94 /  
+250 252 57 42 50 
azimpex@rwanda1.com 

Bulgaria
+250 252 57 38 20

Chez Venant Yamaha
+250 252 57 30 73 / +250 252 57 30 73 
cvyamaha@rwanda1.com 

Crown Solutions
+250 781 07 42 12 
info@crownsolutionslimited.com 

Davis & Shirtliff
+250 252 50 40 39 / +250 788 30 33 43 /  
+250 252 50 40 33 
sales@dayliff.co.rw 
www.dayliff.com 

Demimpex Middle East
+250 (971) 48 80 94 50 /  
+250 (971) 507 08 26 67 
vehicles@demimpex-me.ae 
www.demimpex-me.ae 

Entregele
+250 252 57 10 64 / +250 252 51 93 00 /  
+250 252 57 39 96
www.entregele.com 

Foraky Africa
+250 252 51 95 75 / +250 788 30 13 04 
pcforaky@rwanda1.com 

Garage Atecar
+250 252 51 58 02 / +250 788 30 04 97 /  
+250 252 51 57 89 
atecarrwa@yahoo.co.uk 

Giyan Trading
+250 255 10 35 01 
giyantrading@gmail.com 
www.giyantrading.com 

Sonatubes
+250 252 58 60 37 / +250 252 58 30 86 
snt@rwanda1.com 

Snatco
+250 252 51 72 05 / +250 252 51 72 07 /  
+250 252 51 72 98 
snatco@rwanda1.com 

Strabag
+250 252 57 87 97 / +250 252 57 87 97 
strabag@rwanda1.com 

Thomas & Piron Grands Lacs
+250 788 30 43 24 
info@tpgl.rw 
www.tpgl.rw 

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

Upon completion and submission of IFC’s 2005 Rwanda Leasing Market Study, the government invited IFC to help grow its leasing 
market.

The following year IFC began working with the government on drafting a new leasing law, in addition to addendums to the country’s 
VAT and income tax laws, all of which were adopted thereafter. Between 2006 and 2010, IFC ran training and awareness programs for 
almost 1,900 individuals through 29 workshops. Participants included SME owners, bank staff, micro-finance institutions, members of the 
Bar Association, commercial court judges, as well as government officials from the Revenue Authority, Central Bank and the Ministry of 
Finance. Participants also included managers of business development centers and farmers in rural areas.

IFC’s contributions helped guide market participants on legal issues, solve the impasse on capital allowance claims, sensitize the 
market about leasing, train relevant staff on leasing, support the National Bank of Rwanda redraft a leasing regulation in 2016,  
and help the Ministry of Finance consider promoting the establishment of a new leasing company through one of its agencies.  
IFC’s efforts further led to the establishment of new micro-leasing companies – Vision Finance and Urwego Opportunity Bank – 
which further helped increase leasing penetration to rural farmers.

As a result of IFC’s partnership with the government of Rwanda, the value of the country’s lease transactions between 2006 to 2010 
increased from $ 5 million to $ 35 million – a 700 percent growth rate.
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Estimated national leasing market 
potential (2016)

$ 23 million

Actual or estimated leasing market 
value for movables (2016)

$ 0.7 million58

National leasing association or 
organization covering leasing

- 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

CFAO Leasing
+239 22 15 67 / +239 22 25 43
www.cfao-automotive.com 

List of equipment suppliers  
and/or representatives operating 
in country

CFAO Motors
+239 22 15 67 / +239 22 25 43
www.cfaomotors-stp.com

COSEMA
+239 122 10 57 / +239 122 24 47

Equator Viagens e Turismo
+239 122 20 45 / +239 122 23 75

Sonatrans
+239 122 12 96 / +239 122 23 75

Supermaritime Sao Tome
+239 222 7876 / +239 222 78 78 
logistics@supermaritime.com 
www.cma-cgm.fr 

Turimar
+239 122 18 69 / +239 122 26 12

Market opportunities for leasing Agriculture, light manufacturing, oil and gas, transport, and renewable energy sectors

58 Estimate based on an average 0.2% penetration of GDP.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 283 million

Actual or estimated leasing market 
value for movables (2016)

$ 75 million, or CFA 42.5 billion59

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Alios Finance Sénégal
+221 33 859 00 90
senegal@alios-finance.com 

Compagnie Bancaire de l’Afrique 
Occidentale (CBAO) 
+221 33 849 96 96
 

Compagnie Ouest Africaine de  
Crédit-Bail (LOCAFRIQUE) 
+221 82 06 01 / +221 822 08 94
locafrique@arc.sn

Microcred Senegal  
(Microfinance Bank)
+221 33 869 84 20
relationclient@microcred.org 
www.microcred.com/sn

59 Assuming a 25% increase in leasing activity since the 2014 market estimation of 34 billion FCFA,  

 or $ 60 million, as sourced in the ALF II Mali Leasing Handbook 2014.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

ABB Technologies
+221 33 869 96 96 / +221 33 869 96 97 
dieynaba.diallo@sn.abb.com 
www.abb.com 

Alliance Énergie
+221 33 832 50 04 / +221 33 832 50 08 
allenergie@orange.sn 
www.cableriedumaroc.ma 

BATELEC
+221 33 824 65 60 / +221 33 824 65 31 
batelec@orange.sn 

BIA Dakar
+221 33 879 00 32 / +221 33 853 23 38 
hdi@bia.sn 
www.biaoverseas.com

Cassis Froid
+221 33 821 70 89 / +221 33 821 95 42 
cassisfroid@orange.sn 
www.cassisfroid.com 

CDE
+221 33 839 59 59 / +221 33 832 86 10 
cde@orange.sn 
www.cde.sn 

CERE
+221 33 832 18 16 / +221 33 832 18 17 
stecere@orange.sn 

CGE
+221 33 839 39 39 / +221 33 823 78 30 
cge@orange.sn 

Ciemali
+221 33 842 55 50 / +221 33 842 55 52 
ciemali@orange.sn 

Codalec
+221 33 822 53 63 / +221 33 822 16 47 
codalec@arc.sn 
www.codalec.com 

Dulosolar
+221 77 710 40 30 
senegal@dulosolar.com 
www.dulosolar.com

Economax
+221 33 832 21 10 / +221 77 914 66 87 /  
+221 76 878 16 08 
diack880@gmail.com 
www.sallindustrie.sn 

Gedimex
+221 33 832 83 15 / +221 33 832 83 16 
gedimex@orange.sn 

La Sénégalaise de L’automobile
+221 33 849 38 38 / +221 33 849 38 39 
ndeyesarr@lasa.sn 
www.senegalaise-automobile.com 

Poncet & Co.
+221 33 859 90 90 / +221 33 832 27 60 
soeco@orange.sn 
www.soeco.sn 

Sall Industrie
www.sallindustrie.sn

Saudequip
+221 33 832 06 83 / +221 33 832 56 60 
info@saudequip.com 
www.saudequip.com

Schneider Electric
+221 33 824 65 65 / +221 33 824 00 74 
sily.djigo@schneider-electric.com 
www.schneIder-electrIc.com

Senbus Industries
+221 33 869 37 37 / +221 33 860 46 96 
senbus@senbus.com 
www.senbus.com 

Wartsila West Africa
+221 33 849 39 90 / +221 33 832 10 25
www.wartsila.com 

West Light Energy
+221 33 859 77 00 / +221 33 859 77 00 
d.diouf@westlightenergy.com 
www.westlightenergy.com 

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

In 2008, IFC began working with the Senegalese government to help improve the legislative and regulatory environment for 
leasing, culminating in the passage of the country’s leasing Law in 2011 and five tax reforms in 2012. Over 3,000 representatives from 
government, financial institutions and small business were trained in leasing operations. 
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 35 million

Actual or estimated leasing market 
value for movables (2016)

Minimal60

National leasing association or 
organization covering leasing

Seychelles Investment Board
+248 4295500 
info@sib.gov.sc 
www.sib.gov.sc 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

ABC Finance & Leasing Ltd
+248 242 1168

List of equipment suppliers  
and/or representatives operating 
in country

Allied Agencies
+248 22 42 28 / +248 22 42 26

Bodco
+248 22 46 32 / +248 22 40 65

British Motors
+248 34 45 44 / +248 34 45 21 
bmotors@seychelles.net 

De La Fontaine
+248 37 37 19 / +248 37 40 52 
delpty@seychelles.net 

Dominion Traders
+248 32 21 73 / +248 32 18 73 
jivanhp@seychelles.net 

Island Motors
+248 22 54 26 / +248 22 54 06 
imcl@seychelles.net 

Kim Koon
+248 32 22 52 
kimkoon@seychelles.net 

Sea Co.
+248 37 36 67 / +248 37 32 17

Silverstone Motors
+248 22 45 15 / +248 22 43 98

Top Cool
+248 32 23 30 / +248 22 50 20

Market opportunities for leasing Agriculture and livestock, construction, fisheries, manufacturing,  
renewable energy sector, tourism, and transport sectors 

Since 2013, IFC has worked with the Central Bank of Seychelles to help create a favorable environment for leasing. It supported 
the Ministry of Finance and the Central Bank in drafting reforms which led to the passage of the country’s leasing law in 2013 and 
the accompanying leasing regulation the following year. The relevant tax leasing reform has also been drafted, awaiting passage.  
The Africa Leasing Facility team has trained approximately 20 Central Bank staff and suppliers in leasing operations. In 2017, the first 
Seychelles Leasing Investment Forum was held, which gathered approximately 150 local and international participants including 
government officials, international leasing experts, financial institution representatives, and equipment suppliers who discussed and 
shared experiences about how to best leverage the untapped potential for leasing in Seychelles.

60 Estimated to be less than $ 250,000.
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Estimated national leasing market 
potential (2016)

$ 79 million

Actual or estimated leasing market 
value for movables (2016)

$ 17.7 million61

National leasing association or 
organization covering leasing

Sierra Leone Investment and Promotion Agency 
+232 25 332 863
info@sliepa.org 
http://sliepa.org 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

A Call to Business Trading (SL) Limited
+232 77 980000 / +232 77 928555

Consumer Finance & Leasing 
Company Limited
+232 22 221 503 / +232 88 137 757

Lift Above Poverty Organisation 
(LAPO)
+232 78 745444 / +232 030 900602
laposl@lapo-sl.org 

Ecobank Microfinance Limited 
+232 22 228 706

Flash Vehicles 
+232 76 535 274
info@flashvehicles.com

List of equipment suppliers  
and/or representatives operating 
in country

A. Yazbeck - Freetown
+232 22 23 23 24

Cerra Automotive
+232 77 88 88 88 
cerraautomotive.sa@gmail.com 
www.cerraautomotive-sl.com 

CSE
+232 25 02 30 / +232 25 10 06 
csesi@groupecse.com  

SGT (Gold and Diamond)
+232 76 74 52 25/30 
sexon@hotmail.fr

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

Prior to IFC engagement in Sierra Leone in 2009, the country had no defined law governing leasing operations. In January 2010, 
ALF began working with the Central Bank of Sierra Leone to draft a leasing law and leasing guidelines to enable it to license and 
supervise banks seeking to launch the leasing business. The Africa Leasing Facility trained almost 700 stakeholders and provided 
business development advisory services to Access Bank, Commercial Bank, Ecobank and CFLC Sierra Leone. And, in March 2012, 
Consumer Finance Company became the first leasing company to start the leasing business in the country after receiving approval 
from the Bank of Sierra Leone. 

More recently, micro-leasing has also emerged as very strong leasing product targeted at small business owners and individuals requiring 
equipment for their businesses. In September 2017, IFC signed a cooperation agreement with Lapo Microfinance and ACTB Microfinance 
Sierra Leone to provide technical assistance and to help both institutions to develop expertise and scale up their leasing operations in 
Sierra Leone. In October 2017, both institutions commenced micro-leasing operations through technical assistance provided by ALF II. 
The micro-leasing business is projected to grow with the emergence of Ecobank Microfinance as one of the players interested in 
doing micro-leasing business as well. Ecobank in November 2017 officially approached IFC for technical assistance in micro-leasing 
to enable them scale up their micro-leasing operations as well. 

61 Based on the dynamics of real GDP growth between the years 2015-2016 and the average gross fixed capital formation.
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Estimated national leasing market 
potential (2016)

$ 55 million

Actual or estimated leasing market 
value for movables (2016)

$ 12.4 million62

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Amal Bank
+252 5843100 / +252 853030
www.amalbankso.so 

Trust Africa Bank
+252 61 9621228 
http://trustafricanbank.com

List of equipment suppliers  
and/or representatives operating 
in country

Abaadir
+252 90 79 50 76 / +252 90 79 50 76 
balibusle2@hotmail.com 

Abdullahi Abdi Wais
+252 225 32 82

Abu Sita & Co.
+252 225 33 55 / +252 213 44 60

AFGAL
+252 225 36 31 / +252 222 00 06

Al Mahdi Electric Store
+252 213 48 14 / +252 225 74 42

Damal Trading Store
+252 252 40 97

Gaadhidoon
+252 06 33 38 88 87 
info@gaadhidoon.com 
www.gaadhidoon.com 

Guleid Electronic Store
+252 225 35 31

Kulmiye Electric Store
+252 213 47 13

Mohamed Adani Mahamoud
+252 225 50 16

Mohamed Aw Muse Electric
+252 213 42 85

Mohamed Hussein Ahmed
+252 252 40 25

Mubarik Electric Store
+252 213 45 60

Rashid Abdi Electric Store
+252 213 44 11

Market opportunities for leasing Agriculture, construction, manufacturing, transport and trade sectors

62 Estimate based on a 0.2% penetration of GDP.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 35.6 billion63

Actual or estimated leasing market 
value for movables (2016)

$ 26.79 billion64

National leasing association or 
organization covering leasing

Southern African Vehicle Rental and Leasing Association (SAVRALA)
http://savrala.co.za/ 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Absa Bank Limited
www.absa.co.za 

Amasondo Fleet Services
+27 86 100 0491
www.amasondo.co.za 

Bidvest Bank Limited
+27 11 407 3103
info@bidvestbank.co.za 
www.bidvestbank.co.za 

Centrafin
+27 11 654 6460
www.centrafin.co.za 

Eqstra Fleet Management
+27 11 458 7555
info@eqstrafleet.co.za 
www.efm.co.za 

First Asset Finance
+27 80 021 2537
www.faf.co.za 

Fleet Africa
+27 11 523 4300
info@fleetafrica.com 
www.fleetafrica.co.za 

InnoVent
+27 11 884 8274
info@innovent.co.za 
www.innovent.co.za 

Isipho Capital Holdings (Pty) Limited
+27 11 873 9830
info@isiphocapital.com 
http://www.isiphocapital.com/

Liquid Capital Limited
+27 86 128 8272
customercare@liquidcapital.co.za 
www.liquidcapital.co.za 

Nedbank/NedFleet
+27 11 710 4000
www.nedbank.co.za 

Pace Fleet Services
+27 82 902 5638
info@pacefleet.co.za 
http://pacefleet.co.za 

Redtree Capital
+27 87 310 5856
info@redtreecapital.co.za 
http://redtreecapital.co.za/

Spartan 
+27 11 886 0922
www.spartan.co.za

Wesbank – A division of FirstRand 
Bank Limited
+27 86 128 8272
service@wesbank.co.za 
www.wesbank.co.za 

62 Estimate based on 10% penetration of GDP.
64 South African Reserve Bank Annual Report 2017
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

African Pegmatite
+27 16 362 0600 / +27 16 362 1239 
pegmatite@cyberserv.co.za 
www.mineralmilling.com 

African Rainbow Minerals
+27 11 779 1300 / +27 11 779 1312
www.arm.co.za 

Anglogold Ashanti
+27 11 637 6000 / +27 11 637 6002

All Glass
+27 21 434 5365 / +27 21 434 7012 
seapoint@allglass-sa.co.za 
www.allglass-sa.co.za 

Amanzimtoti Glass & Aluminium
+27 31 903 3586 / +27 31 903 7476 
adri@amanzimtotiglass.co.za 
www.amanzimtotiglass.co.za

Art Tech Manufacturers
+27 31 579 3777 / +27 31 579 3776
www.art-tech.co.za 

Adriatic Power Cape Town
+27 21 981 6645 / +27 21 981 5391 
peter@adriaticpower.co.za 
www.adriaticpowercapetown.co.za 

Air Reliant
+27 11 974 2282 / +27 11 974 2665 
neal@airreliant.co.za 
www.airreliant.co.za 

Alin Elfen Electrical
+27 11 662 2464 / +27 11 662 2462
www.alinelfen.co.za 

Alpha Mandla Power Systems
+27 21 551 5596 / +27 21 552 8758 
power@alphamandla.com 
www.alphamandla.com 

Anderson Power Products
+27 11 760 1156 / +27 11 760 1856 
appsales@app.co.za 
www.app.co.za 

Atlas Plant Hire
+27 14 596 5981 / +27 14 596 7510 
atlasrbg@atlasplanthire.co.za 
www.atlasplanthire.co.za 

AAD Truck & Bus
+27 21 535 1950 / +27 21 535 1820 
aad@global.co.za 
www.aadnissan.co.za

Barloworld Armstrong Kensington
+27 11 607 5000 / +27 11 622 0085
 www.ford.co.za 

Busch Machinery
+27 11 493 60 77 / +27 11 493 26 13 
listerdiesels@tiscali.co.za 
www.listerdiesels.co.za 

Brian’s Glass Centre
+27 21 448 7730 / +27 21 448 7733 
brainglass@iafrica.com 

BHP Billiton
+27 11 376 9111 
mines.mogodi@bhpbilliton.com 
www.bhpbilliton.com 

BM Power
+27 11 314 4844
www.bmpower.co.za 

Cabec Electrical Equipment
+27 11 615 8810 / +27 11 615 8347

Conway General Suppliers
+27 13 752 8487 / +27 13 752 5490 
conwaygeneral@mweb.co.za 

Colman’s Engines
+27 11 334 7673 / +27 11 334 6809 
mikecolman@colmans.co.za 
www.colmans.co.za 

Edan Traders
+27 11 795 1944 / +27 11 795 1005 
trucks@edan.co.za 
www.edan.co.za 

Howford Manufacturing
+27 11 894 3937 / +27 11 894 3954 
andre@hi-techelements.co.za 

Industrial & Chain Saw
+27 33 342 3258 / +27 33 394 0422 
indchain@lantic.net 

Lasher Tools
+27 11 825 1000 / +27 11 825 6822 
sales@lasher.co.za 
www.lasher.co.za 

LTC Process Engineering
www.ltcpro.co.za 

Tramontina Africa
+27 11 300 95 00 
contact.africa@tramontina.net 
www.tramontina.com 

Zululand Forestry Equipment
+27 35 787 2116 / +27 35 787 2117

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

Fun Fact: 

South Africa was ranked 27 out of 50 countries in the world by the 2017 Global Leasing Report, with new leasing 
volumes of $ 3.1 billion in 2015, making it the largest market on the continent.
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Estimated national leasing market 
potential (2016)

$ 130 million

Actual or estimated leasing market 
value for movables (2016)

$ 9.02 million65

National leasing association or 
organization covering leasing

Bank of South Sudan
www.bankofsouthsudan.org 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Finance South Sudan Limited
+211 955 671 029
info@financesouthsudan.com 
www.financesouthsudan.com 

KCB
https://ss.kcbgroup.com

List of equipment suppliers  
and/or representatives operating 
in country

Ezentus FZE Co. Ltd
+211 920 001 818 / +211 912 344 450
www.ezentus.com
eltayeb.osman@ezentus.com 

IPTEC Limited
+211 929 007 000 / +211 929 007 004-7
info@iptecltd.com 

LonAgro South Sudan
+211 920 001 538
elizabeth.lawrence@lonagro.com 

Nilotica Company Co. Ltd  
+211 923 070 566

Market opportunities for leasing Agriculture, manufacturing, oil and gas, renewable energy, and transport sectors 

65 Estimate based upon a 0.1% penetration rate of GDP given the current political situation, which is likely to have affected asset based financing transactions. 

EQUIPMENT LEASING IN AFRICA: COUNTRY SNAPSHOTS

Since 2013, the Africa Leasing Facility has supported South Sudan in creating a favorable environment for leasing 
beginning with support in drafting the country’s finance leasing law, which is currently pending consideration.  
The team has also trained approximately 100 leasing stakeholders - including more than 40 of which came from the Chamber of 
Women Entrepreneurs and the Federation of Business and Professional Women. One organization also received in-depth advisory 
services aimed at helping support them in offering micro-leasing to small farmers within and outside Juba. To provide relevant 
government officials with further insight on leasing business development, regulation and legislation, the Facility also arranged a 
study tour to Mauritius.



113

Su
da

n Key leasing facts

Estimated national leasing market 
potential (2016)

$ 1.029 billion

Actual or estimated leasing market 
value for movables (2016)

$ 475 million66

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Bank of Khartoum
http://bankofkhartoum.com 

National Bank of Abu Dhabi  
(NBAD) Sudan
+249 183 774204
www.nbad.com/en-sd/business-banking/
map.html

Sudanese Egyptian Bank
www.sebank.sd/en/ 

The Arab Leasing Co.
+249 183 720550/ +249 183 720551
info@talcsudan.com 
http://talcsd.com/index.php/en/ 

List of equipment suppliers  
and/or representatives operating 
in country

ABC
+249 11 47 14 18 / +249 11 46 63 83
www.sudancom.com/abc.htm 

Al Gezira Trade & Services
+249 11 77 76 32 / +249 11 78 30 85
www.sudancom.com/gezira.htm

Al Sheikh Yousif
+249 11 77 07 93 / +249 11 77 31 00

Baaboud Trading
+249 11 77 88 25 / +249 11 77 88 26
www.sudancom.com/baaboud.htm 

El Dali & Mazmoum
+249 11 78 06 46 / +249 11 78 02 46 
usamaniazi@hotmail.com 

Gardenia
+249 912 16 28 87 / +249 912 15 00 82 
gardenia.sahar@gmail.com 

Gezira Trade
+249 11 77 76 32 / +249 11 78 30 85

Khartoum Commercial
+249 11 77 81 39 / +249 11 77 09 70 
abdeen@engt.ae 
www.sudancom.com/kcs.htm 

Medical Star
+249 11 77 96 62 / +249 11 78 22 61 
moniem@hotmail.com 
www.sudancom.com/star.htm 

Mohammed El Hassan Mikial
+249 11 46 35 64 / +249 11 47 14 74
www.sudancom.com/abu_digin.htm 

Odsco
+249 11 47 07 04 / +249 11 47 06 58 
oildield@yahoo.com 
www.sudancom.com/odsco.htm 

Sabintod Trading Co.
+249 11 47 26 15 / +249 11 47 16 52
www.sudancom.com/sabintod.htm 

Shambat
+249 11 55 63 59 / +249 11 55 28 55

Sudanese Tractor Co.
+249 11 47 17 72 / +249 11 47 18 85
www.catlifttruck.com 

The Industrial Bank
+249 11 77 05 27 / +249 11 77 71 42
www.sudancom.com/industrial_bank_co 

Sanabil Al Shamal
+249 11 48 61 92 / +249 11 48 61 93 
sanabil@sudanmail.net 
www.sudancom.com/sanabil.htm 

Market opportunities for leasing Agriculture, mining, oil and gas, renewable energy, and transport sectors

66 Estimate based on a 0.5% penetration rate of GDP.
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Estimated national leasing market 
potential (2016)

$ 59 million

Actual or estimated leasing market 
value for movables (2016)

$ 18.65 million67

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Fincorp (Financial Corporation of Swaziland)
+268 24049272 / +268 24049436/7 / +268 24047801
sdfc@fincorp.co.sz 
www.fincorp.co.sz 

List of equipment suppliers  
and/or representatives operating 
in country

Ansar Electrical & Refrigeration
+268 78 26 77 50 / +268 76 88 80 57 
ansarelectrical786@gmail.com 
www.ansarelectrical.co.za 

Nampak
+268 842 77 / +268 842 77

SwaziTrac Pty Ltd. John Deere Dealer 
Swaziland  
Tractor Dealer
+268 2518 4556

Talisman Hire Matsapha  
Construction Equipment Supplier  
in Matsapha, Swaziland
+268 2518 4210

Market opportunities for leasing Agriculture, manufacturing, renewable energy and transport sectors

67 Estimate based on a 0.5% penetration of GDP.
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Estimated national leasing market 
potential (2016)

$ 785 million

Actual or estimated leasing market 
value for movables (2016)

US $229 million68

National leasing association or 
organization covering leasing

Tanzania Leasing Association
Please contact EFTA for more info:
+255 027 275 4696 / +255 0753 891 477 / +255 0782 891 477
info@efta.co.tz 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

African Banking Corporation 
+255 22 21 11 990
www.bancabc.co.tz 

Alios Finance
+255 22 21 29 150/477/478
tanzania@alios-finance.com 
www.alios-finance.com/site/en/tanzania 

Alistair Group Tanzania
+255 769 445 086
info@alistairgroup.com
www.alistairgroup.com 

Bank of Africa
+255 22 211 01 04 / +255 699 000 267
www.boatanzania.com 

Barclays Bank Tanzania
+255 774 700 703 / +255 774 700 708
www.barclays.co.tz 

CMC Motors (Financial Services)
+255 20 69 23 000
info@cmcmotors.com 
www.cmcmotors.com/tanzania 

Equity for Tanzania (EFTA)
+255 027 275 4696 / +255 0753 891 477 /  
+255 0782 891 477
info@efta.co.tz 

Quality Leasing Limited
+255 22 286 1060/61/62 
info@qualitygroup.com

Rhino Tanzania
+255 28 66 877 / +255 28 63 242 /  
+255 767 890 007
om@rhinotz.com 

Scania Finance
+255 22 28 60 290 
www.scania.com/tz/en/home.html 

SELFINA Limited
+255 754 588 981 / +255 655 767 624
info@selfina.com
www.selfina.com 

Stanbic Tanzania 
www.stanbicbank.co.tz 

VAELL
+255 222 864 717
ilease@vaell.com 

68 Based upon a 1.53% penetration rate from the last available market volume in 2008 ($ 150 million).
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

ABB 
+255 418 69 / +255 50 03 30 

ASEA 
+255 11 24 32 / +255 11 67 38 

Dabitron Renewable Energy  
Microgrid Systems 
+255 767 71 59 29 
dabitronimpianti@hotmail.it 
www.dabitronimpianti.net

Davis & Shirtliff 
+255 22 21 12 515 / +255 22 21 12 513 
office@tz.dayliff.com
www.dayliff.com 

Gailey & Roberts 
+255 86 01 60 / +255 86 42 84 
www.catlifttruck.com

Mantrac (Caterpillar)
+255 22 28 60 161
www.mantractanzania.com 

Nox Group of Companies 
+255 65 823 62 77 
noxenergy2014@gmail.com
www.noxenergy.com 

SDS Technologies 
+255 75 364 61 38 / +255 22 28 64 311 
sdstz@yahoo.com
www.sdstechtz.com

UWP Consulting Tanzania 
+255 22 278 03 41 / +255 22 27 80 362 
evan@leadsunglobal.com 
www.uwp.co.tz

Walwa Metal Works 
+255 688 88 88 82 / +255 622 60 20 
kihanza@rocketmail.com

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

IFC first engaged with the government of Tanzania in 2005. Although there were at least seven companies offering leasing at the 
time, the market was stagnant and needed an additional boost. IFC worked closely with the Central Bank of Tanzania and the Ministry 
of Finance to help it pass a financial leasing law in 2008 and new leasing regulations in 2011. 

Throughout its engagement in Tanzania, IFC trained over 1 600 market players, at least 300 of which were female, and provided 
in-depth advisory services to Alios Finance, Bank of Africa, Barclays Bank, Commercial Bank of Africa, CRDB Bank, Equity for Africa, 
Mantrac (Caterpillar), Pharm Access, Rabo Bank, SELFINA, Tanzania Investment Bank, Tanzania Scania Finance, and Toyota Tanzania. 
Between 2006 and 2008, Tanzania’s leasing market grew from $ 32 million to $ 150 million.
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Estimated national leasing market 
potential (2016)

$ 103 million

Actual or estimated leasing market 
value for movables (2016)

$ 13.2 million69

National leasing association or 
organization covering leasing

Association Professionnelle des Banques et  
Etablissements Financiers (APBEF)
http://apbef-togo.org/

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

CFAO Leasing
+228 22 23 31 00 / +228 22 21 20 79
http://www.cfao-automotive.com/fr/filiales/cfao-motors-togo

List of equipment suppliers  
and/or representatives operating 
in country

AUTO TOGO
+228 90 95 91 30 
auto@annoncetogo.com 
www.auto.annoncetogo.com 

Beteir
+228 22 23 02 70 / +228 22 21 29 27 
beteir@beteir.com 
www.beteir.com 

Calafi
+228 22 36 92 59 / +228 90 08 88 33 
calafi.sarl@yahoo.fr 

CFAO Motors Togo
+228 22 21 20 79 / +228 22 23 31 00 / 
+228 22 21 36 71 
cfaotogo@cfao.com 
www.cfaomotors-togo.com 

Chancelec
+228 22 22 64 24 / +228 90 30 24 24 /  
+228 22 22 64 24 
chancel@hotmail.fr 
www.chancelec.com 

Coree Togo
+228 22 22 35 02 / +228 22 20 64 06

Co To Auto
+228 22 22 35 02 / +228 22 20 64 06 / 
+228 22 21 17 35 
hyundaitg@gmail.com 
www.togo.hyundai-motor.com 

Danelectro
+228 98 15 20 27 
danielkrooss1@gmail.com 

DTG
+228 22 22 15 13 / +228 22 22 15 13 
todtg@cafe.tg 

Encotra
+228 22 22 70 24 / +228 22 22 77 91 /  
+228 22 22 18 75 
encotra_togo@yahoo.fr 

Geat
+228 22 21 03 29

ITC Dacia
+228 22 21 79 36 / +228 22 21 79 36 
itc.dacia@ids.tg 

Parc Abdallah
+228 23 38 76 00

Sinocar
+228 22 61 06 66 / +228 22 61 06 66 
vipsinocar@gmail.com 
www.vipsinocar.com 

Togo Energy
+228 90 32 15 55 / +228 99 42 08 37 
togoenergy@gmail.com 

Westafauto
+228 22 20 21 10 / +228 22 20 21 10 
 contact@westafauto.com

Market opportunities for leasing Agribusiness, medical, mining, trade and transport sectors

69 Estimate based on 0.3% penetration of GDP.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 1.98 billion70

Actual or estimated leasing market 
value for movables (2016)

$ 1.23 billion71

National leasing association or 
organization covering leasing

L’Association Professionnelle Tunisienne des Banques  
et des Etablissements Financiers
+216 70 147 320
info@apbt.org.tn 
www.apbt.org.tn 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Arab International Lease
+216 70 241 400
ail.finance@planet.tn 

Arab Tunisie Leasing
+216 70 135 000
atl.lease@atl.com.tn 

Attijari Leasing
+216 71 862 122
contact@attijarileasing.com.tn 

Best Lease
+216 71 799 011
bestlease@bestlease.com.tn 

Compagnie Internationale de Leasing
+216 336 655
cil.tunis@cil.fin.tn

Hannibal Lease
+216 71 139 400
commercial@hannibalease.com.tn 

Modern Leasing
+216 71 189 700
ml@modernLeasing.com.tn 

Tunisie Leasing
+216 70 132 000
mailbox@tunisieleasing.com.tn

70 Estimate based on the average of the three scenarios at the following rates: 15% of GRCF, 25% of capital goods, and 5% of GDP.
71 Africalease, November 2017.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

VEHICLES

Artes
+216 135 80 80 / +216 135 41 10
www.renault.com.tn 

Atlas Auto
+216 31 31 66 66
www.atlasauto.com.tn

ADEV
+216 71 188 700
www.nissan.tn

Aures Auto
+216 71 789 924 

Alpha Ford
+216 71 398 000
www.ford.com.tn

Alpha Hyundai Motor
+216 31 398 000
www.hyundai.com.tn

Alpha International
+216 70 011 370

Audi, Porsche, Skoda
+216 36 036 036 / +216 36 036 000
www.ennakl.com 

Ben Jemaa Motors
+216 70 837 355
www.bmw-tunisia.com 

BSB Toyota
+216 71 854 854
www.toyota.com.tn

Car Pro
+216 70 603 501 / +216 70 603 502

City Cars
+216 36 406 200
www.kia.tn

Economic-Auto
+216 71 386 486
www.mazda.tn 

Ennakl Automobiles
Volkswagen, Volkswagen Utilitaires, Seat
Z.I. Ariana - Aéroport - BP 129 - 1080 
Tunis

Italcar
+216 71 655 500
www.italcar-sa.tn 

Japanese Motors Company - Jmc
+216 36 407 900

Le Moteur S.A.
+216 31 300 400

SAM
+216 71 901 340

Stafim Peugeot
+216 71 860 444
www.peugeottunisie.com 

STA - Société Tunisienne 
d’Automobiles
+216 31 390 290
www.sta-tn.com 

ELECTRICITY GENERAL  
& INDUSTRIAL

Tunisie Transformateurs
+216 20 51 70 40 / +216 71 62 95 51 
kamellaribi@gmail.com 
www.ttransfo.com 

AGRICULTURAL EQUIPMENT

Dalmas (Scania Tunisie)
Tractor Dealer
+216 71 432 888

GTE Agri
+216 52 770 061

Le Moteur Diesel
Fiat Dealer
+216 71 727 507

Socoopec
Farm Equipment Supplier
+216 71 354 100

Market opportunities for leasing Agriculture, manufacturing, services, renewable energy and trade sectors
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 400 million

Actual or estimated leasing market 
value for movables (2016)

$ 127.65 million72

National leasing association or 
organization covering leasing

Uganda Leasing Association
www.ula.co.ug 

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Barclays Bank 
+256 312 218 348
barclays.uganda@barclays.co 
www.ug.barclaysafrica.com 

DFCU Bank
+256 414 351 000 / +256 312 300 200
customercare@dfcugroup.com 
www.dfcugroup.com 

East African Development Bank 
+256 417 112 900/1/2
enquiry@eadb.org 
http://eadb.org 

Equity Bank
+256 772 290 000 / +256 772 291 000 /  
+256 772 292 000
customerservice@equitybank.co.ug 
http://ug.equitybankgroup.com

Housing Finance Bank
+256 41 4259651/2
info@housingfinance.co.ug 
www.housingfinance.co.ug 

KCB Bank
+256 417 118 200
https://ug.kcbgroup.com 

Mercantile Credit Bank
+256 41 4235967 
http://mcb.co.ug/ 

Stanbic Bank 
+256 312 224 900 / +256 312 224 600
cccug@stanbic.com 
www.stanbicbank.co.ug 

Toyota
+256 31 2301500
www.toyota.co.ug 

Vehicle and Equipment  
Leasing Limited
www.vaell.com 

Victoria Motors
+256 41 4343364 
www.umia.co.ug/content/victoria-
motors-limited 

Rentco
www.rentco.co.ke/ 

72 Based on a 0.5% average penetration rate of GDP.
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Key leasing facts

List of equipment suppliers  
and/or representatives operating 
in country

Achelis
+256 34 31 97 / +256 34 31 97 
achelis@swiftuganda.com 

Afrimech
+256 414 22 15 65 / +256 414 22 15 56 
ernstjr@afrimech.com 
www.afrimech.com

Amazon Motors
+256 23 03 91 / +256 23 03 91 
amz@swiftuganda.com

Appliance Center
+256 34 52 72

Auto Empire
+256 23 43 10

BAMAWA
+256 34 55 69 / +256 25 84 67

BMK
+256 25 58 45 / +256 23 26 75 
bmk@imul.com 

Car Track
+256 25 19 47 / +256 25 58 99 
ginfo@cartrack.co.ug

Cool Tech
+256 25 18 00 / +256 34 56 19 
cool-tech@africaonline.co.ug 

EAD
+256 25 54 33 / +256 25 54 33

FEIL
+256 41 34 06 40 / +256 41 34 06 41 /  
+256 41 34 06 39 
feilug@infocom.co.ug 

Gailey & Roberts
+256 23 54 21 / +256 23 54 25 
taju@gaileyroberts.co.ke 
www.catlifttruck.com 

Lonrho Toyota
+256 23 13 90 / +256 25 43 84 
ckainza.imu@imul.com 

MK Electrowatt
+256 25 02 89 / +256 25 02 89

NOOR
+256 23 05 98 
noor-ltd@hotmail.com 

NORJO
+256 312 51 80 94 
sales@norjo.net 
www.norjo.net 

RTS
+256 34 71 32 / +256 34 71 31

Scope Construction & Trading
+256 773 39 89 11 
info@scopecontrade.com 
www.scopecontrade.com 

Spear Motors
+256 22 26 96 / +256 25 42 90 
sales@spearmotors.com 
www.spearmotors.com 

STD
+256 22 29 29 / +256 28 66 18 
smcugan@infocom.co.ug 

TATA Uganda
+256 23 24 80 / +256 23 39 15 
tata@starcom.co.ug 

Thermocool
+256 25 59 15 / +256 25 45 10 
tcool@imul.com 

Universal Refrigeration
+256 25 59 15 / +256 26 65 67

Yuasa Investments
+256 28 83 11 / +256 28 54 81 
sales@yuasa.co.ug 
www.yuasa.co.ug 

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors 
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 478 million

Actual or estimated leasing market 
value for movables (2016)

$ 41 million73

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Alios Finance Zambia
+260 21 125 6592 / +260 21 125 6846
zambie@alios-finance.com 
www.alios-finance.com 

Anglo Leasing Services
+260 21 123 6726

Commercial Leasing Zambia Limited
+260 021 332 1775

Industrial Credit Company Limited 
+260 21 261 1233 / +260 21 261 1234

Key Finance Brokers
+260 969 918959 / +260 969 918960

Leasing Finance Bank
+260 21 122 9733

Union Pan African Building Society 
(Leasing Services)
+260 211 220 688/9 / +260 211 220 698
info@pabs.co.zm 

Rent to Own (Z) Ltd
+260 978 002 600
info@rtoafrica.com 
www.rtoafrica.com

List of equipment suppliers  
and/or representatives operating 
in country

AFE Limited
+260 21 1228995

AGCO Future Farm
+260 21 1222571

Agrico
+260 21 1845874

Agricon Equipment Zambia
+260 96 9795830

Asian Medicos Enterprise
+260 21 1233857 (ext. 222720)

Agricon Equipment Zambia  
Mkushi Branch
+260 96 0281145

Barloworld Equipment
+260 21 1372575

BIA Zambia
+260 96 8493249

BMB Investments Limited
+260 96 6385653

Davis & Shirtliff
+260 21 1288010

Dallas Stationery
+260 21 1224184

Good Time Steel Company  
Zambia Limited
+260 97 8786275

Metmin Limited
+260 97 8201302

Nelpats Zambia Ltd
+260 21 1220696

Novatek Animal Feeds
+260 97 8779016

Pannar Seed (Z) Ltd
+260 21 1845429

Reprographix Limited
+260 21 1241675

Stewards Globe Limited – Afriseed
+260 21 1847735

Xerox Zambia
+260 21 1258521

Yokohama Motors  
(Tractor provider)
+260 97 9875557

Zambia Seed Company Limited  
Head Office
+260 21 124376

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

73 Bank of Zambia Annual Report 2016. Figure provided is ZMW 450,140,000. Conversion is based on the exchange rate of $ 1: ZMW 10.98.
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Key leasing facts

Estimated national leasing market 
potential (2016)

$ 220 million

Actual or estimated leasing market 
value for movables (2016)

$ 81 million74

National leasing association or 
organization covering leasing

-

Financial and non-financial 
institutions currently offering 
leasing/asset financing in country

Amazing Homes
+263 4 443864 / +263 772 206 817

EPG Global
+263 4 731169 / +263 701 911 /  
+263 0772 233 441

General Leasing
+263 9 69476

Iwe Neni Enterprises (Pvt) Ltd
+263 4 770588 / +263 772 317 505
www.iwe-neni.co.zw 

Leasing Company of Zimbabwe
+263 704 350 / +263 702 536

Old Mutual Zimbabwe
+263 4 308400
www.oldmutual.co.zw 

Reserve Bank of Zimbabwe
+263 4 703000
www.rbz.co.zw

List of equipment suppliers  
and/or representatives operating 
in country

Advanced Mining Solutions
+263 772 37 45 90 
mike.mureyani@gmail.com 

Afriskills Engineering
+263 771 80 19 96 / +278 65 06 02 29 
afriskills@live.co.za 
www.afriskillseng.com 

AG Venture - Harare
+263 475 43 33 / +263 475 43 37 
flowrite@coldfire.dnet.co.zw 

Alstom
+263 477 07 60 / +263 477 07 69

Barzem
+263 448 66 00 / +263 448 66 44
www.catlifttruck.com 

Bigwave Automation Systems
+263 04 57 01 99 
sales@bigwaveautomation.co.zw 
www.bigwaveautomation.com 

Car Junction
+263 470 05 92 / +263 470 69 78 
harare@carjunction.com 
www.carjunction.com

Coolnet Air-conditioning
+263 773 47 02 12 
coolnetpvtltd@gmail.com 
www.coolnet.co.zw 

CPI 
+263 430 56 91 / +263 430 57 20 
coi@mailpci.co.zw 

Dabitron Lifts & Elevators
+263 712 85 42 13
dabitronimpianti@hotmail.it 
www.dabitronimpianti.net 

Empire Engineering
+263 077 344 44 64 / +263 071 304 75 84 
fourfold.empire@gmail.com 

Gufka Investments
+263 776 03 43 84 
info@gufka.com 
www.gufka.com 

MT Electrical Engineering
+263 07 71 87 68 87 
electricalmt2@gmail.com 

MED SCI 
+263 475 75 81 / +263 475 75 86 
tundu@harare.iafrica.com 

Nissan Zimbabwe 
+263 436 90 30

Powervision
+263 477 15 81 / +263 477 15 80 
sales@power.co.zw 

Thermacool
+263 444 65 15 / +263 444 65 16 /  
+263 444 65 15 
reception@thermacool.co.zw 
www.thermacool.co.zw 

ZEMCO
+263 448 66 44 / +263 448 66 00

Market opportunities for leasing Agriculture, manufacturing and renewable energy sectors

74 Based on a 0.5% penetration rate of GDP.
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ANNEX 1: METHODOLOGY USED FOR ESTIMATING 
REGIONAL AND NATIONAL MARKET POTENTIAL 
FOR LEASING

EXAMPLE: Methodology used for estimating regional and national market potential for leasing

Calculating Leasing Market Potential in Africa 

While a variety of unknowns may affect a country’s leasing potential, the methodology used in this handbook for 

calculating the leasing market potential follows globally accepted methods for such estimations. In estimating 

regional and national averages, the analysis considered the following three indicators for the period 2011 to 2016:

Statistical data was collected mainly from the following available sources: 

Capital Goods Imports: This data came from the World Integrated Trade Solution portal located at  

wits.worldbank.org/country profile for the period 2011 to 2015. 2016 data was not yet available.

Gross Domestic Product: Sub-Saharan Africa and Middle East and North Africa regional data was gathered 

from the World Bank’s databank located at data.worldbank.org for the period 2011 to 2016.

Gross Fixed Capital Formation: The majority of statistics collected came from the World Bank’s databank 

located at data.worldbank.org for the period 2011 to 2016. Statistics for Eritrea, Libya, and Sao Tome and 

Principe, came from the International Monetary Fund’s data site located at www.imf.org/en/Data

EQUIPMENT LEASING IN AFRICA: ANNEX 1
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Method 1. Estimate Calculated Based on Percentage of GDP 

In general, a country’s gross domestic product (GDP) measures the wealth created in a given year. It represents the 

total value of all goods and services produced by persons operating within the nation. It is also an indicator of a 

country’s economic growth when viewed against prior history.

In general, leasing transactions represents between 2 and 5 percent of a country’s GDP in developing economies. 

Method 1a Example: Leasing Transactions in Tunisia, Morocco and Mauritius, 2010

Source: BCEAO 2017

Given the above scenario of a 2 percent contribution, a similar rate may be assumed in estimating the leasing 

market potential in Burkina Faso.

Method 1b Example: Leasing Market Estimation in Burkina Faso Based on GDP

Source: BCEAO 2017

Following this method, the leasing market potential for Burkina Faso may be estimated at approximately 

104,840 billion FCFA.
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Morocco Tunisia Mauritius

GDP ($ billions) 91,374 39,024 8,668

Volume of leasing annually  
($ billions) 2.2 1.2 0.250

Percentage of leasing compared 
to GDP 2% 2% 2%

2012 2013 2014 2015 2016

GDP (constant price)
in billion FCFA 4750,19 5021,36 5232,26 5441,66 5763,46

Estimate of the market 95.04 100,427 104,645 108,833 115,269



Method 2. Estimate Calculated Based on Gross Fixed Capital Formation

This analysis compares sector potential against fixed private capital contributions.

In general, the gross fixed capital formation (GFCF) refers to the net increase in physical assets (investment minus 

disposals) within a measured period of a given country.

Fixed capital is the set of tangible or intangible assets intended to be used in the production process for at least a 

year (these are durable goods). GFCF corresponds to the sum of the GCFF public (state and other communities)  

and the GFCF private (enterprises).

Leasing penetration is the relationship between the production of leasing (put into force) and the gross investment in 

the fixed capital of businesses (private GFCF). It is the most direct indicator for understanding the position of leasing 

compared to other forms of financing. 

The percentages vary according to the degree of an economy’s development. Leasing penetration rates in mature 

economies typically average between 15 to 20 percent, while less mature economies average between 5 to 10 percent. 

For the purposes of this analysis, an average rate of 8 percent has been assumed.

Method 2 Example: Leasing Market Potential Based on Gross Capital Fixed Formation
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Source: BCEAO 2017

2012 2013 2014 2015 2016

Formation brute de capital fixe 1672,92 1833,25 1594,58 2035,57 2189,29

Market potential 133,833 146,660 127,526 162,845 175,143

EQUIPMENT LEASING IN AFRICA: ANNEX 1



Gross Fixed Capital Formation

Under this scenario, which assumes an average leasing penetration rate of 8 percent, the size of the leasing 

market in Burkina Faso in 2016 is estimated at approximately 149,200 billion FCFA. 

Method 3. Estimate Calculated Based On Percentage Of Capital Goods Imports 

In mature leasing markets, leasing acquisition represents between 20 and 30 percent of imports of capital goods. 

For the purposes of this analysis, a 15 percent rate has been used. 

Method 3 Example. Evolution of Leasing Market Estimates in Burkina Faso for 2011-2015 Based on Imported  

Capital Goods

Source: BCEAO June 2017

According to this method, the leasing market potential in Burkina Faso may be estimated at 66,627 billion 
FCFA based upon the average of the import of capital goods during the five year period between 
2011-2015.

Calculating the average and conclusion on the potential size of the leasing market in Burkina Faso 
(example)

Based on the above estimates and averaging the three measurable scenarios, the potential of the leasing market 

in Burkina Faso in 2016 is approximately 107 billion FCFA (approximately USD 182,905 million, using the following 

exchange rate: USD 1 = 585 FCFA).
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2012 2013 2014 2015 2016

Evolution of imported goods 2011 2012 2013 2014 2015

Import of capital goods 
in billion FCFA 255,104 385,280 406,041 513,756 660,730

Estimate of the leasing market 38,265 57,792 60,906 77,063 99,109
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